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“ypt0RD BY GOVERNOR DIX 


y DISAPPROVES HOEY BROKERS BILL 


Measure Favored by Superintendent 
Hotchkiss Wili Now Have an Inning 
—Likely to Pass. 

Endorsing the sentiment of Super- 
intendent of Insurance Hotchkiss that 
it should be made more difficult for the 
marine brokers dealing with non- 
admitted companies to prosecute their 
calling, instead of allowing them to 
compete upon favored terms with home 
institutions, Governor Dix on Friday 
last vetoed the fire insurance brokers 
bill prepared by Assemblyman Hoey 
and recently passed by the New 
York Legislature. Accompanying his 
yeto the Governor penned the follow- 
ing concerning the measure: 

“I return herewith without my ap- 
proval, Assembly Bill printed No, 2375, 
entitled: ‘An act to amend the insurance 
law, as it defines agents and brokers, 
and by providing for the issuance of 
certificates of authority to agents of 
by providing that commissions shall be 
underwriters, incorporated or unincor- 
porated, and to insurance brokers, and 
paid to licensed agents and brokers 
only’ 

“This bill provides for the issuance 
of certificates of authority to certain 
insurance agents and brokers, and has 
the laudable object of preventing re- 
bates and systematizing the agency and 
brokerage side of the insurance busi- 
ness. It provides that Section 50-a shall 
not apply to life insurance nor to any 
contract of insurance upon or in 
nection with marine or transportation 
risks or hazards. It also provides that 


the prohibition of agents acting for any | 


underwriters shall apply only 
property or risks located within 
State, unless the insurer shall 
complied with the regulatory provisions 
of the Insurance Law. 

“The effect of these provisions upon 
the business of marine insurance has 
been closely disputed before me, and 
the bill is opposed by the Superintend- 
ent of Insurance. It seems clear, how- 
ever, that there are a number of in- 
surance companies, both domestic and 
foreign, in this State doing a marine 
underwriting business and subject to 
the provisions of the Insurance Law, 
and that the objects of the clauses of 
this act affecting marine insurance are 
intended, in some way and to some 
extent, to- legalize the business of 
foreign companies not subjected to the 
laws of this State, and in competition 
with companies which are so subject. 

“It may be well that, owing to the 
peculiar nature of marine insurance, 
our laws in that respect should be re- 
cast so as to increase the commerce of 
our ports, by facilitating the procuring 
of marine insurance, in every way pos- 
sible. I do not consider, however, that 
this subject should be treated as part 
of a bill primarily regulating the posi- 
tion of agents and brokers of fire in- 
surance companies, and I consider that 
the important subject of marine insur- 

(Continued on page 11.) 
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Assets, January Ist, 1911 
Liabilities (including capital) 
| Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves.................. i 
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Elbridge G. Snow, President 
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XCELLENT OPPORTUNITY 
secure with Eastern Company, Gen- 
eral Agency at Cincinnati, Ohio. 
Office with volume of Business in Force. 
Only producers need apply. 
first letter. All correspondence confidential 
Address ‘GENERAL AGENCY 


care The Eastern Underwriter 


105 William Street, New York 
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CHANGE POLICY VALUATIONS 


DEFERRED DIVIDENDS A LIABILITY 


Action of New Jersey Insurance Depart- 
ment Exempts Prudentia! Fund 
from Local Taxation. 


Prudentié 
report for th ear, Vivian M. Lewis 


insurance commissioner, charged up the 


deferred dividend reserve as a policy 


liability. This action, it is believed. will 


remove some $23,000,000 as an a 
of Newar 
Speaking of the position taken by the 
Department, Commissioner 
“The was 
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by law.” 

It will be noted Dy t 
commissioner was gi ther alter- 
native but that of valuing tl leferred 
dividend fund as a policy liability 

When the law requiring an apportion- 
ment of surplus earnings was passed by 
the State of New Jersey, Pruden 
tial complied therewith making the fund 
a “special” liability rather than 
lar policy liability. This act was ap 
proved by the insurance department, 
and apparently the city of Newark ac- 
cepted the fund aside as being a 
liability; at least no attempt of assess- 
ing same was made the first vear 

When the case of the city of Newark 
against the Prudential was before the 
court, the company lost on a technical 
itv, namely, that, while the deferred 
dividend reserve fund was 
as a liability, it had not been treated as 
a “policy liability” by the commissioner 
of insurance, and that the basis for tax- 
ation was the amount of assets in ex- 
| cess of the policy liability, as set forth 
| by the State Insurance Department. 
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STATE INSURANCE SCHEME 


IN WISCONSIN. 


LAW ENACTED 
Governor McGovern Signs Measure Out- 
lined in Eastern Underwriter a 
Month Ago. 

Governor McGovern of Wisconsin has 
signed the bill authorizing the State to 
engage in the life insurance business 
and the granting of annuities after 1912. 
As outlined in an article in the June 8 
issue of The Eastern Underwriter, it is 
proposed to carry on the business un- 
der the management of the State Insur- 
ance Commissioner and is to be con- 
ducted on the same lines as a mutual 
insurance corporation, but at a minimum 
expense of not to exceed $2 per $1,000 

insurance. 

Employing no agents, but con- 
ducting the business through the ma- 
chinery of the insurance commissioner’s 
office, it is predicted, expenses will be 
kept down to a minimum, the aim be- 
ing to furnish insurance at the closest 
possible approximation to net cost. 

The life and annuity laws, as in force 
in Germany, have been used as a model 
for the Wisconsin act. Policies will be 
written iges from twenty to fifty 
years. Three per cent. is added to the 
premium ascertained under the Ameri- 
can mortality tables and the British sys- 
tem, and $2 is added to this sum. 

Policies will be issued in multiples of 
$500, but until 1,000 risks have been 
written no one person may carry more 
than $1,000. It is stipulated that at no 


paid 





on 


time can any person carry more than 
$3,000. 

Annuities will be paid at the age of 
sixty years, but in no instance can more 


than $300 a one 


risk. 


year be paid on any 
The Business Getters. 
wardens, the factory in- 
y ks and other State 
employes will be the field 
staff and will receive twenty-five cents 
for each applicatior A medical fee of 
twenty-five cents is also provided for, 
which will not be returned in case the 
applicant is refused 

Provisions are made for accumulating 
which will be payable to the 
dates on six 
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insured on anniversary 
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The secretary of State, the treasurer, 
the attorney-general will act as an audit- 
ir board 

Life i ura companies yr renre- 
sentatives have not onposed the Dill, 
but believe tl! will result in build 
ing up a political machine with no de- 
c ised ost f iremi 


MANAGER WOODS’ OUTING, 





Niagara Fails and Muskoka Lakes the 
Attraction for Equitable’s Pitts- 
burg Agency. 


A larger m be than ever before 
started on the Thirteenth Annual Outing 
of the Pittsburg Agency of the Equita- 
ble 1 A. Woods, manager, 





centers of at- 
the party 


the 


outing 


LIng, 


will be 
during 


Pittsburg July 


Toronto 


traction the 
returning to 
members of the party are as 
Cohill, Hon. R. 
Duff, Miss 


H. K. Beagle, H. G. 
J. Cunningham, Wm. M., 
Olive Eaton Feldman, R. C. Gailey and 
wife, J. W. Geibel, T. Gjertsen. G. W. 
Glassburn, W. E. Graham and wife, A. 
H, Ley, Wm. C. Murray and wife, 
daughter M. Isabel and son W. Earl, 
C. M. McCormick, John H. Mason, Fred 
P. Moore, C. R. Notman and wife, E. 
D. Omans, Z. Oppenheim, Fred G. 
Pierce, W. J. Powell, Mrs. L. A. Reid, 
Fred Sigrist and wife, Miss Strauss, 
Edward A. Woods, Lawrence C. Woods, 
N. S. Wooldridge, Wm. M. Yount of 
Pittsburg, Misses Edna and Maude 
Agnew and Charles A. Woods and wife 
of Sewickley, Philip Avner, Warren, O.; 
Miss Inez Carroll, C. H. Higgins and 
wife, J. R. Rote and wife, and §S. B. 
Rote of Harrisburg, H. B. Ganoe, Cham- 


ously 


as closely as possible 
stopped, the chauffeur meantime tooting 


and 


a young 


bersburg; Leo Guthman and wife, and 
Miss Isabel Guthman, Roy L. Hartzell 
and wife of Youngstown, 0O.; C. B. 
Hamilton and wife, Coraopolis, va.; C. 
M. Hooker, Bradford; Jno. W. Hunter, 
hochester; H, A. Kauffman, Man- 
chester; P. H. Kelly and wife, Altoona; 
J. E. Knott, New Brighton; J. S. Mc- 
Cargar, Bellefonte; Mrs. M. E. McCreedy, | 
Beaver Falls; J. S. Mardis and wife, 
Miss Goldie Mardis and Frank G. 
Mardis, Johnstown; A. D, Mayer, Point 
Marion; Chas. N. Ramsey, Beaver Falls; 
W. H. Riley and wife, Greenville; Miss 
Ella Skiff, Connellsville; D. H. Welday 
and wife and H. M. Reed, Steubenville, 
0.; W. E. Selser, Mercersburg, and 
F. P, Alexander, Reynoldsville. 


UNION CENTRAL DIRECTORS. 





L. A. Ault Succeeds the Late Richard 
Dymond—cC. B. Wright Heads 
Executive Committee. 





Richard Dymond, who has been a di- 
rector of the Union Central Life for 
nearly twenty-five years, died at his 
home in Cincinnati recently, in the 80th 
year of his age. Mr. Dymond was a 
director in several other financial in- 
stitutions, in all of which he was active 
up to the time of his death. 

At a meeting of the board of direc- 
tors, L. A, Ault, one of Cincinnati’s most 
prominent business men, was elected to 
succeed Mr. Dymond as a member of 
the directorate of the Union Central, 
and Clifford B. Wright was elected to 
sueceed Mr. Dymond as chairman of the 
executive committee. 

Dr. Clark W. Davis, medical director 
was elected to fill the vacancy in the 
committee. 





WILL MEET AT MACKINAC. 
Eighty Representatives of North Amer- 
ican to Attend Convention—Com- 
pany’s Business Satisfactory. 





About eighty of the field force of the 
North American Life of Newark wili be 
in attendance at the $100,000 and $200,- 
000 Club Convention to be held at 
Mackinac Island July 17, 18 and 19. 

There will be good reason to cele- 
brate. The business of the Company 
for the first six months of 1911 is in ex- 
cess of $6,000,000, which is a 40 per 
cent. increase over the similar period 
of last year. 

Arrangements have been made with 
two high-grade managers to open up 
the States of Nebraska and Texas, and 
it is safe to predict that the results for 
the current year will be in excess of 
$12,000,000, which will be a monthly 
average of over $1,000,000. 

The North American is operating in 


16 States, and after four years’ ef- 
fort has a premium income of over 
$600,000 a year, and an additional in- 


come from investments of over $50,000. 
It is a Company of insurance men, and 
they are piling up a creditable record. 








While on a motoring trip to the 
Berkshires early last week, Harry P. 
Wood, of Wood Brothers & Comstock 


leading general agents of New York city, 


was badly though, fortunately, not seri- 

y injured, as he might easily have 
been. The car in which Mr. Wood and 
his family were driving had reached a 


narrow point in the roadway just below 
Troy, when a party of joy riders were 


heard racing along at break-neck speed. 
After crowding to the edge of the road 
Mr. Wood’s car 


his horn vigorously. Ignoring the warn- 
ing the joy riders came on full tilt, 
swerving from their course the 
foremost automobile struck Mr. Wood’s 


car squarely, injuring each of its oc- 


Of those in the racing machine 

boy and his mother were 
instantly killed, the reckless driver, as 
usual, escaping without a scratch. 

At last account Mr. Wood, while con- 
fined to the house, was able to sit up 
and his recovery is only a matter of 
time. But it was a narrow squeeze and 
the experience is one that H. P. is} 


cupants. 


not anxious to repeat. 
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INTELLIGENT SALESMANSHIP 


The average prospect has no time for ratios and 
literature. 





The report of the New York Insurance Depart- 
ment contains the net cost schedule for twenty years 
of all Companies. 


We have this information in pamphlet form. 


See where the UNION CENTRAL stands. 


L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 





THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 





Good Territory and 
Remunerative Contracts 
for Men Who Can “‘ Do Things’’ 











| NSURANCE MEN will note the signifi- 
The Northwestern |] ;..c32%,,isceese, im The Northwestern's 
IMPORTANT FA 


crs. Pelatixe Vio. this 
Mutual Life Insurance Co. 


business are shown by the following per- 





centages: heed 
penses it I 
of Milwaukee 1906 86 17659 7D 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8S. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For isto Lp ~ ne 
ee es $93,563,452 t is capable of easy demonstration that 
The N 
co ; . . 108,988,684 Inga 5 eso is the best Company to 
: 5 ee The Northwestern’s new (1910) policy 
1908 - 109,685,428 contract with its Dividend Options, Puid-up 
1909 - . - 113,716,188 and Endowment Options, Options of Settle- 
1910 5 —— 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. : i 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858S. 























FIRST IN BENEFITS TO POLICYHOLDERS 





MAXIMUM MINIMUM 
DIVIDENDS NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 


APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 


For terms to producing agents, address: 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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NEW YORK LEGISLATION 


DEPARTMENT BILLS APPROVED. 








Twenty-Four Measures Affecting Insur- 
ance Signed by Governor Dix— 
The Important Features. 





Announcement was made at the State 
Insurance Department on Monday that, 
owing to the protracted session of the 





New York Legislature, practically all of 
the bills which have been drafted in or | 
approved by the department have al-| 
ready received executive approval. | 
There still remain in the Legislature | 
two or three important measures, most | 
of which, it is thought, will ultimately | 
become laws. | 

Thus far Governor Dix has signed 24 
pills amending the insurance law. | 
Some are of relatively minor im-| 
portance. A number are, however, of | 
far-reaching effect. Among the more | 
important are the bills of the so-called | 
Merritt Legislative Investigating Com- 
mittee, which affect fire insurance. 
Thus, two bills, one that authorizing the 
admission to New York of mutual fire 
insurance companies of other States, 
and the other that authorizing a like 
admission as well as the further organ- 
ization of Lloyds associations and inter- 
insurance organisms, were intended to 
and undoubtedly will considerably in- 
crease the number of reliable fire in- 
surance associations doing business in 
New York, and thus tend both better 
to supply the present demand for good 
fire insurance, and, by increasing com- 
petition, perhaps toward a reduction in 
the premium rates. 

To Inquire into Rates. 

Another of the investigating commit- 
tee’s bills substantially gives the insur- 
ance department power to inquire into 
the basis and the reasonableness of the 
rate charged in any given locality or on 
any particular property. It is thought 
that the moral effect of this bill will 
be to prevent unjust rates or any im- 
proper imposition of what is known as 
the “pink slip.” 

Another of these bills makes it a mis- 
demeanor if any company or agent gives 
a rebate on a premium to an insured 
or his representative, and such bill ap- 
plies not merely to fire insurance, but 
to casualty insurance and the allied 
lines. 

Still another of these bills establishes 
a new State department, that of the fire 
marshal, whose duty it will be to gather 
statistics and information as to all fires 
in the State outside of the metropolitan 
district, thus furnishing valuable data 
which will prove useful in the reduction 
of our enormous fire waste, as well as 
tending to check arson. Laws of this 
kind have now been adopted in about 
half of the States. 

Uniform Fraternal Bill. 

Aside from the investigating commit- 
tee’s bills, the insurance committees 
and the department have earnestly ad- 
vocated the adoption of a number of 





Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
Debtors and Creditors, Partners, Women 
and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 
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Collective Insurance. 

Annuities. 
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important department bills. Among 
these are two suggested by the National 
Convention of Insurance Commissioners 
and already adopted in a number of the 
States—the so-called uniform fraternal 
bill and the so-called liability loss re- 
serve bill. The uniform fraternal bill 
represents the first successful effort to 
bring order and stability out of the 
chaos and instability of fraternal insur- 
ance as it has grown up and been con- 
ducted in the past. Its effect will be 
to standardize this great field, and to 
bring most of the societies now operat- 
ing to a condition of safety from an in- 
surance standpoint by a gradual process 
covering a considerable number of 
years. Without such a law many of 
these societies operating both in this 
State and elsewhere would ultimately 
have been compelled to liquidate. 

Similarly, the uniform liability loss 
reserve bill represents an effort on the 
part of the insurance departments and 
the companies doing an employers’ lia- 
bility business to provide by a gradual 
process a reserve that will be adequate 
to meet all the liabilities of such com- 
panies, 

Mutualization Law. 

Another important bill is that to 
facilitate the mutualization of the 
Equitable Life Assurance Society, such 
bill practically providing that, after a 
plan agreeable to directors, stockhold- 
ers, policyholders and the insurance de- 
partment shall be formulated, the com- 
pany may disburse from its funds suffi- 
cient to acquire its own stock for the 
benefit of itself and its policyholders, 
and, thus, it is hoped, put an end for- 
ever to the claim that it is owned in 
Wall Street and subject to barter and 
sale between those who have the price. 

Anti-Twisting Measure. 

Another extremely important bill al- 
ready a law is aimed at the practice of 
so-called adjustment bureaus sending 
their representatives into this State to 


unsettle our citizens as to the life in- 
surance policies which they hold. It is 
axiomatic that, when a life insurance 
policy written by an old-line company 
becomes a few years old, it is practi- 
cally impossible for the insured to get 
a like policy in another company, or to 
transfer to some other kind of policy 
in any company without loss to himself. 
Adjustment bureaus purport to do this 
and usually present figures which omit 
certain factors. The bill in question 
makes the giving of misleading or it- 
compiete statements to this end, wheth- 
er by an individual or by a corporation, 
a misdemeanor. 

Limitation on Reinsurances. 
Other department bills now laws are: 
(a) One widening the market for the 

reirsurance of a failed life insurance 
corporation, thus making it more easy 
to secure the assumption by a high- 
class company of the existing policies 
of a company which is forced out of 
business. It also contains a precaution- 
ary provision against the merger by re- 
insurance of the giant life insurance 
corporations, prohibiting such merger 
when the reinsured company has up- 
ward of $250,000,000 of insurance in 
force. 

(b) One amending the liquidation 
section of the insurance law so as to 
widen its scope and determine certain 
legal questions developed since the law 
became operative. 

(c) One amending the law of last year 
affecting that increasingly important 
field known as town and county co- 
operative fire insurance. 

Rebate for Direct Industrial Premiums. 

Among other bills approved and now 
laws are several regulating matters of 
practice in the department. Another 
permits casualty companies to insure 
against damage done by the leakage of 
sprinklers. Another prohibits the writ- 
ing by co-operative or assessment com- 
panies of so-called cash dividend pol- 
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TO WRITE ACCIDENT AND HEALTH 
Philadelphia Life Adds New Lines— 
Will Issue Separately and With 
Life Policies. 





The Philadelphia Life Insurance Co. 
will hereafter write commercial, acci- 
dent and health insurance in addition 
to its life business. The Company is 
now amending its charter to permit it 
to do this, and as soon as the necessary 
formalities are completed will be ready 


;to write business. 


The new lines will be issued both in 

connection with life policies and separ- 
ately, giving its agents additional facil- 
ities for getting new business as well 
as strengthening their position in com- 
petition. The new departments will be 
under the supervision of James H. 
Perry, who is in charge of the compa- 
ny’s life department also. 
_ The Philadelphia Life has been do- 
ing a splendid business, and it is ex- 
pected that the addition of these new 
lines will result in a still further in- 
crease of the Company’s business in 
all departments. 





Vice-Pres. Perkins at Bretton Woods. 





_E. R. Perkins, vice-president of the 
New York Life, is convalescing at Bret- 
ton Woods, N. H., following an illness 
of several months. It will be some 
time, however, before he be restored to 
his wonted good health. 


icies, which have been found to be 
against public policy. Another permits 
an industrial life insurance company to 
rebate to a policyholder who pays his 
premium at the home or any district 
office the amount which it would cost 
the company to collect the premium 
through collectors or agents. Still an- 
other fixes more accurately the char- 
acter of automobile insurance which 
can be written by fire and marine com- 
panies. 
Changes of Sweeping Nature. 

Altogether, the insurance legislation 
of 1911 is thought by the department 
to be as important, even, as that of 1910. 
The advanced positions taken by New 
York in 1906 in the matter of legisla- 
tion affecting life insurance have been 
maintained. Sweeping changes bearing 
upon the supply and reliability of fire 
insurance have been made. The equiv- 
alent of a code regulating fraternal ben- 
efit societies has been enacted, and, as 
has been indicated, a large number of 
miscellaneous amendments to the insur- 
ance law, in accordance with the pres- 
ent State policy of slowly amending 
such law up to the level of similar laws 
in other States, have been carried 
through. In this work, the department 
has had the active and enthusiastic co- 
operation of the legislative leaders, and 
in particular of the chairmen of the in- 
surance committees, Senator Timothy 
D. Sullivan and Assemblyman James J. 
Hoey. 
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JOHN F. DRYDEN, President 


HOW LONG WILL YOUR PRESENT POSITION LAST? 


Engage in an occupation where your ability will 
be a guarantee of a permanent connection. 
life insurance for 


THE PRUDENTIAL 


Write us about an agency 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Sell 


Home Office, NEWARK, N. J. 
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ONE OF PITTSFIBLD'S BEST 





PAID A GLOWING TRIBUTE. 





Berkshire Life a Factor in Building Up 
the Beautiful City—Bright Future 
Ahead. 





In its “150th anniversary edition” the 
“Pittsfield Journal” devotes a page to 
the Berkshire Life Insurance Company 
of that city. Organized as the Berk- 
shire Co. Mutual Life Insurance Com- 
pany May 15, 1851, its charter was 
amended by an act of legislature May 
3, 1855, and its name changed to the 
present title. The first president was 
George N. Briggs, and the secretary, B. 
F. Johnson. Following the death of Mr. 
Briggs, Thomas F. Plunkett was chosen 
president September 1, 1861. 

The present officers are: 

William D. Wyman, president and 
treasurer; Walter F. Hawkins, 2nd vice- 
president and general counsel; Jas. 
Morgan Lee, actuary; A. C. Washburn, 


assistant actuary; Theo. L. Allen, sec- 
retary; Robt. H. Davenport, assistant 
secretary; Joseph F. Titus, assistant 


treasurer; medica! directors—William 
L. Paddock and Henry Colt; assistant 
medical director, Brace W. Paddock. 

The board of directors are as follows: 

George T. Plunkett, Frank H. Wright, 
Vm, W. Gamwell, J. F. A. Adams, M. D., 
D. A. Kimball, W. B. Plunkett, Henry 
Colt, M. D., Geo. H. Tucker, Henry A. 
Francis, A. C. Houghton, Arthur B. 
Daniels, W. Murray Crane, William D. 
Wyman, Walter F. Hawkins, Frederick 
G. Crane, Franklin Weston, Edward A. 
Jones 

Growth of Company. 

An idea as to the solid growth of the 
3erkshire may be obtained from the 
following five-year compari 
ing a 45-year period: 
Liabilities. 





Surplus. 


$258,642 


314,692 


1890 
1895 
1900 
1905 ...13,784 
1910 ...18,150,712 


1911 ...18,886,876 





ff the current 
had insurance in 


v 1) SU? 
to. $66,040,828. 


At the commence! 
year the Compar 
force amounting 

Ably Officered. 


The Berkshire Life has 
+} 





evel peeli 


numbered among the very high grade 
life insurance institutions of the coun- 
try. Its policy forms have contained 
the provisions conforming to the re- 
quirements of the State of Massachu- 
setts, and there has been none which 
safeguarded the interests of policyhold- 
rs to a greater degree. In the field, 
the Company’s repres atives have 
ranked among the leaders in the profes- 
sion The past has been such as to 
raw favorable comment to the Com- 

pany, and we believe it will be no reflec- 
tion on the past to say that even bright- 
* pages are to be written in the his- 

tory of the Berkshire in the future. In 
an, the Company has a chief 

horoughly equipped for the 

position assumed; in fact, 

Its since he took charge of th 

affairs fully demonstrate 

1 of the choice. A successful 


and leader of men, he has in 


ability; cool, 











calculating and a determination to 
make every step one for permanent 
success. 

He has surrounded himself with young 
men of high caliber, so that the old 
Berkshire never was stronger and bet- 
ter equipped for an aggressive business 
career than at present. 





MUST PAY CLAIM. 





New York Life Forced to Settle for 
Policy Upon Which Nothing Had 
Been Paid by Assured. 





The Colorado Supreme Court last 
week rendered a decision as a result of 
which the New York Life will pay $2,- 
000 to Mrs. Ida Pike of Cripple Creek, 
Col., on a policy carried by her first 
husband, J. R. Cartee, although the 
Company received not a cent of money 
in payment for the issuing of the 
policy. The facts as given in the opin- 
ion are as follows: 

A Mrs. Brown, acting as agent for 
the New York Life in Victor, asked 
Cartee to take out a policy. He inform- 
ed her that he had no money to pay for 
the policy and was told if he would 
give notes for the first payment on the 
policy it would be issued to him. Cartee 
gave three notes, payable in thirty, 
sixty and ninety days and the policy 
was issued from the New York office. 

The Denver agency sent the policy 
to a Victor bank to be delivered when 
Cartee paid the first note. Cartee died 
before the note became due, and when 
his widow attempted to make the first 
payment on the policy the Company. re- 
fused to accept it. 

Suit was brought and the Company’s 
contention that the policy did not be- 
come operative until it was delivered 
to Cartee was not sustained in the 
lower court. The court held that when 
the Company placed the policy in the 
bank that institution acted as Cartee’s 
agent and that the placing of the policy 
in the bank constituted a legal deliv- 
ery. The Supreme Court sustained the 
lower court’s decision. 





American National Meeting. 
The American National Life of 
Lynchburg, Va., will hold the annual 
meeting of its Hundred Thousand Dol- 


lar, or “Century Club,” at its home 
office, August 10 and 11. Probably 
twenty-five agents from four States 


will be present, besides many of the di- 
rectors and officers of the Company. 
An entertaining program will be ar- 
ranged, including automobile trips, one 
day at the famous Natural Bridge of 
Virginia, winding up with a banquet at 
the Piedmont Club, Lynchburg. 

The American National Life has just 
closed its most successful January-July 
half year. During the six months, new 
insurance issued increased 27 per 
cent.; premiums on new insurance in- 
creased more than 30 per cent., while 
lapses were below the average, and 
death losses were only about one-third 
of the expected. 





Shawnee Life Licensed. 





The Shawnee Life of Shawnee, Okla., 
on July 6 received its license from the 
home State insurance department to 
commence business. 

Commissioner Perry A. Ballard, in a 
letter accompanying the license, said: 
“We bespeak for your company a suc- 
cessful and prosperous future.” 








“OLD HICKORY” 





THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANOOGA, TENNESSEE 


Z. C. PATTEN, President 
E, B, CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


HOME OFFICE: 





Development 








Incorporated as a Stock Co rpany by the State of Illinois 





HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 











State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - 7 - - - $140,710, 898 
INCREASE OVER 1909 ~ - - - - 8,140,834 
Our agents had the most prosperous Year in the history of the company. 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 








ASSETS - - - ~ - - . $36, 327,079.03 
ee a 33,371,841. 25 
SURPLUS MASS. STANDARD = “ $2,955, 237.78 


ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 








Great Southern Life Insurance Company 
HOUSTON, TEXAS es 


SIX MILLION DOLLARS 





New Insurance Written During 1911 


January $627,400 
February . 600,400 
March 655,585 
I April . 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 


O. S. CARLTON, Vice President 








J. T. SCOTT 
Treasurer 


J. S. RICE 
President 














wHY NOT 


3 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 


WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 





THIS AGENCY? 
IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 
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ACTUARY PAPPS’ SYSTEM 


HANDLING QUERIES AND REPORTS. 








Difficult Work of Mutual Benefit’s 
Mathematical Department Reduced 
to Easy Routine. 

Actuary Percy C. H. Papps, of the 
Mutual Benefit Life of Newark, has 
evolved a method of handling inquiries 
addressed to the mathematical depart- 
ment of the Company that is producing 
some remarkable results in expediting 
the work of that department and better 
still, appears to approach perfection in 
the effort to reduce this important and 
yery technical phase of the business to 
a system that may be handled by any 


Requests from general agents for in- 
formation regarding loans, surrender 
and extension values on policies are 
matters that require usually consider- 
able care and attention both from the 
general agent making the request, and 
upon the mathematical department of 
the Company. Each request must be 
handled individually and if handled in 


the usual way, a special letter is re- 
quired to go over the conditions of the 
policy bearing upon the information 
wanted and then the information given 


form that will be both clear and 
exact complying with the legal require- 
ments of the case. ‘Consequently these 


requests for information usually pass 
through the hands of experts at the 
home office, and receive the personal 


attention of the general agent before 
r ing the policyholder. 
Clerks Do the Work. 
the system devised by Mr. 
P ; this important work becomes 
wholly one of routine to be 
ha ed by clerks and stenographers, 
W 1 a policyholder wants information 
rning his policy, instead of the 
al agent writing a special letter 
to the mathematical department which 
) deficient either 1n data required 
home office or in other ways 
.t, he uses a card supplied for 
rpose, which contains spaces for 
» necessary data, and needs only 
hecked after the printed portion 
ca ¢ for the information desired. 
Gi\ the name of the Insured and the 
qu on asked, any clerk could check 
ie card and enclose it in the home 
mail. 
ially. simple is the method of re- 
ng the information to the agency. 
The card when received at the home 
office, is carried to the record files 


where the amounts are filled in of the 
] surrender or extension value. 
Then follows one of the most important 
and a novel part of the system. A 
s e on the card is headed “Home 


Office Quotations.” Here is marked in 
their proper columns, the numbers of 


tl form letters and clauses that are 
to be used in conveying the information 
to the insured. The card is then re- 


urned to the agency. Every agency 
has been supplied meanwhile with a 
little packet of ordinary file cards, three 
and a half by five inches, about two 
n in all, on each of which is print- 
ed the form of a letter or clause to 
be used in giving information concern- 
ing policies. Each card is numbered 
ind reference to the “Information Card” 
will immediately show the form to be 
1 in any particular case. 
Correctness of Form Insured. 
The great benefits of this are im- 
mediately obvious. A clerk or stenog- 
rapher of ordinary intelligence could 
handle the whole routine in an astonish- 


ing short space of time and what is 
better, would convey the information 
in a form that has previously been ap- 
proved by the Company. The saving 
of time together with the correctness 
of the forms used makes the system 
an invaluable one for a life insurance 
company and in addition tends to leave 
the general agent free from part of the 
necessary routine, and giving more 
time for the producing end of his work. 
From time to time Actuary Papps - 
has prepared and put into operation in 
the actuarial department of the Mutual 
Benefit Life, various systems for per- 
fecting the work of his department all 
of which have proved remarkably suc- 
cessful. One of the most interesting 
of these is a home office analysis of 
agency reports. This is a sheet about 
two feet square, arranged in columns. 
At the top is “Report of. Agency 
For——.” Then follow the columns, “Pol- | 
icy Number,” “Amount of Insurance,” 
with four columns for “Premiums”’—— 
annuity, term, new and renewal; with 
other spaces for dividend information, 
premium loans and cash loans. The 
form is intended to be a complete 
analysis of the agency report in the 
greatest possible detail. The method of 
its preparation is also of considerable 
interest. In order to expedite the work, 
it was decided that the form should 
be filled in on a typewriter, adjusted to 
write in proper columns. In addition, 
the Company determined to have an| 
automatic adding attachment to foot 
the columns, of which there are six- 
teen. No such typewriter was on the 
market and several of the manufac- 
turers declared that it.would be im- 
possible to build one to meet the 
combined requirements of typewriter 
and adding machine of the type desired 
by the Mutual Benefit, but Mr. Papps 
persisted and induced the Underwood 
Typewriter Company to undertake to 
build the machine. This machine when 
completed, was a success and is now 
used by the Mutual Benefit in filling in 
the home office analysis sheets. 
Recently Mr. Papps delivered before 
the Actuarial Society of America, an 
address on the method he had perfect- 
ed for handling and quoting loan and 
surrender values, and for the benefit of 
those who wish to study the system | 
more in detail, part of Mr. Papps’ ad-| 
dress is reproduced elsewhere in this 
issue of The Eastern Underwriter. 








Conference of New York Life Men. 

The New York Life club members of 
the agencies of branch offices located at 
Baltimore, Harrisburg, Pittsburg, Scran- 
ton, Trenton, Washington, and the four 
Philadelphia branch offices, which com- 
prise what is known as the Atlantic 
Department, and is under the super- 
vision of George W. Long, met for con- 
ference at Harrisburg on Monday. 

The home office was represented by 
Assistant Secretary W. H. Pierson, 
Supervisor-at-large L. C. Lindsay, secre- 
tary of the Two Hundred Thousand 
Club; Robert E. Dedell, Jr., and Harold 
Pierce recently appointed Agents Coun- 
sellor. 

Early in the year plans were formu- 
lated by the agency department for a 
series of conferences among the various 
departments for the purpose of dis- 
cussing mid-summer conditions and it 
was expected that something would be 
done along the lines of stimulating the 
production of new business bu* this fea- 
ture is unnecessary as the amount se- 
cured thus far, as stated in last week’s 
issue of The Eastern Underwriter, is far | 
in excess of the amount required. 








” 


for a ‘phenom 





GENERAL AGENT WANTED 


We have a desirable General Agency opening in the Central West. Not looking 


; just a man of high-grade character and ordinary business production 


ARE YOU THE MAN? 


Address General Agent 
Care of THE EASTERN UNDERWRITER, 105 William Street, New York 








Winning Through Merit. 





The Federal Life, of Chicago, in a 
communication issued by President 
Hamilton to the field force, reports 
$324,620 of applications in June, 1911, as 
compared with $237,750 in June, 1910, 
$165,000 in June, 1909, and $142,000 in 
June, 1908. 

This steady and persistent growth 
evidences the excellent agency force 
which Mr. Hamilton has secured of self- 
reliant, prosperous men. As the Fed- 
eral has adopted the “no advances” sys- 
tem, to which it adheres rigidly, its rep- 
resentatives take a just pride in the 
knowledge that working under the Fed- 
eral Banners is notice to the life insur- 
ance fraternity that they are able to 
“stand alone.” 


Federal Life Takes Advantage of New 
Law. 





The Federal Life, of Chicago, with its 
usual promptness and vigor, on July 1, 
the date the new Illinois law went into 
effect permitting Illinois companies to 
write accident and health insurance by 
amending their charters, called a spe- 
cial meeting of its stockholders for 
August 1 to amend its charter. 

The Federal expects to be prepared 
to write accident and health insurance 
business about September 1, and Presi- 
dent Hamilton will attend the 24th an- 
nual convention of the International Ac- 
cident Underwriters Association, to be 
held at Portsmouth, N. H., July 18-21, 
in order to become acquainted with the 
leading accident underwriters. of the 
country and learn their methods. 








AGENCY SUPERINTENDENT WANTED 





Headquarters Scranton, Pa. 


single. 


Population of 750,000 reached by 


Salary, office expenses, full commissions, re- 


trolley. One of the largest and oldest companies. 
business to care for. 
newals. Differential commissions allowed. 


$100,000 personal business in past twelve months. 
In making application, state references and whether married or 


SCRANTON care of THe Eastern UNDERWRITER 


Two Million old 


Applicants must prove 














TEXAS and ARKANSAS 


Best field for life insurance in America 


OUR BUSINESS first quarter 1911 
1109 applications for $2,275,000 

A Connection with Us means PROSPERITY 

af stig ~ Writo teday SOUTHLAND LIFE, Dallas, Texas 


The Leading Texas Company 








American Central 


Herbert 





INDIANAPOLIS, INDIANA 
ESTABLISHED i899 
From time to time has excellent openings in the sixteen states in which it operates, 
Energetic agents desiring liberal, permanent contracts for territory should address 


Life Insurance Co. 


M. Woollen, Vice-President 








is unsurpassed for net low 
all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 


\ 3% reserve 


cost and care of interests of 





















Security Mutual Life 





can be obtained 


BINGHAMTON, N. Y. 
Desirable contracts for desirable territory 


For particulars address, Home Orrice. 


Insurance Company 


FREDERIC W. JENKINS, President 


by desirable men. 
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LIBERAL PROMOTION FEES. 





Great Percentage of Money Collected for 
Subscriptions to Denver Life Co. 
Goes for Salaries and Expenses. 





Two fruitless efforts have been made 
to get together a majority of the stock- 
holders of the United States Postal In- 
surance Corporation of Denver, and an- 
other call has been sent out for July 
28. The first meeting called for June 
27 was attended by only 116 shares out 
of a total of 527, and on July 5 there 
were only seventy shares represented. 
At the first meeting June 27 the finan- 
cial statement of the Corporation was 
presented and a committee was appoint- 


ed to secure a complete audit of the 


Corporation’s book and investigate its 
affairs as follows: Cyrus K. Drew, chair- 
man; John T. Barnett, W. A. Mc 
Cutchen, W. R. Grant, W. B. Rankin 
and Richard Peete. 

In a circular to stockholders under 
date of July 10 this committee said: 

“At the meeting of July 5 this special 
audit was submitted, the action of the 
committee approved, and the committee 
continued in power with instructions to 
communicate with each stockholder, 
urging the importance of having a ma- 
jority representation at the adjourned 
meeting July 28. 

“The audit of the books shows that 
since the United States Postal Insur- 
ance Corporation was incorporated May 
13, 1908, there has been collected by it 
the sum of $78,821 from the following 
sources: Subscriptions, $76,204; inter- 
est, $2,502; other sources, $115. All that 
remains on hand at this time from said 
receipts is represented in mortgage 
loans totaling $11,500 and cash of $37.39 
in bank. The Corporation owes in cur- 
rent bills nearly one thousand dollars. 
It will be seen, therefore, that the pro- 
moters and officers of the Corporation 
have expended for salaries, commis- 
sions and advances to agents, and other 
promotion expenses the sum of $67,284. 

“The audit further shows that there 
is due the Corporation on subscriptions 
$261,991.81. No stock sales have been 
made by the Corporation since April 10; 
1910, and since that date the affairs of 
the Corporation have been practically 
at a standstill, although the expense of 
maintaining a head office at Denver in 
part is still going on. 

“At the two meetings of the stock- 
holders held June 27 and July 5, only 
one director was present. During the 
past year the Board of Directors failed 
to hold a quorum meeting-and did not, 
therefore, elect officers for the year 
commencing June 28, 1910. Yet, O. D. 
Olmstead drew salary and traveling ex- 
penses as “vice-president” until Decem- 


ber 1, 1910. 
“You will see from the foregoing 
statement of facts that the affairs of 


the United States Postal Insurance Cor- 


poration have been woefully misman- 
aged and neglected. It is, therefore, 
highly necessary that the stockholders 
arouse themselves to an appreciation 


of the vital importance of planning for 
a majority representation at the ad- 
journed meeting of July 28, so that ways 
and means may be devised of securing 
to stockholders a proper distribution of 
assets on hand and collectible. 

“The committee, therefore, desires to 
impress wpon you the imperative need 
of your appearance, either in person or 
by proxy, at the adjourned meeting, July 
28, 411 EB & C Building, Denver, at 19 
a.m. If you find you cannot be here 
in person, the committee specially 
urges upon you that you appoint W. L. 
Clayton. who is the insurance commis- 
sioner of the State of Colorado, to act 
as your proxy, Mr. Clayton having con- 
sented to serve in that capacity at the 
solicitation of the committee.” 





MAN IS A FAILURE. 

When he has no confidence in himself 
nor his fellow men. 

When he values success more 
character and self-respect. 

When he does not try to make his work 
a little better each day. 

When he becomes so absorbed In his 


than 


work that he cannot say that life is 
greater than work. 

When he lets a day go by without mak- 
ing some one happier and more com- 
fortable. 

When he tries to rule others by bully- 
ing instead of by example. 

When he tries to get ahead in the 
world by climbing over the shoulders 
of others. 

When he values wealth above health, 
self-respect, and the good opinion of 
his fellows. 

When he is so burdened by his busi- 
ness that he finds no time for rest 
and recreation. 

When he loves his own plans and inter- 
ests more than humanity. 

When his friends like him for what he 
has more than for wnat he is. 
When he knows that he is in 
wrong, but is afraid to admit it. 
When he envies others because they 
have more ability, talent, or wealth 

than he has. 

When he does not care what happens 
to his neighbor or to his friend so 
long as he is prosperous. 

When he is so busy doing that he has 
no time for smiles and cheering 
words.—Louisville Times. 


the 





| 
“There is a lot of lost 


Eliminate motion to our work,” 

Lost says General Manager 

Motion. Furman to the agents of | 

the Reliance Life, of | 

Pittsburg. Continuing, Mr. Furman | 
asserts: 


“We spend too much time in getting 
ready to go to see somebody and too | 
much time on the way. We can cut 
that down. If, by using a motor cycle, 
an agent can spend one-third of the | 
time on the road he does now and ar- | 
rive at the same destinations, he has 
made a big gain, 

“Some men think they are working | 
very hard if they walk five miles to see | 
aman. But walking is not writing life 
insurance, nor is riding in a buggy. | 
Distance has nothing to do with the 
matter. : Time is everything. It used 
to take five days to go from New York 
to Boston: now it takes five hours, al- 
though the distance has not changed 
a foot. 

“Start the second half of the year by | 
putting yourself on a twentieth century | 


basis. Eliminate the lost motion. Give 
important things the preference. Do 


not miss a chance to make a hundred 
dollars by doing some trivial thing to 
save ten cents. 

“A recent careful investigation of the 
matter revealed the fact that the meth- 
od of laying bricks in use for centuries 
was full of lost motions. Every time tho! 
bricklayer laid a brick he had to reach 
down to pick it up. A stand was devis- 
ed to place the bricks on a level with 
his work, the stooping down was elim- 


inated, and his efficiency greatly in- 
creased. Eliminate your own lost mo- 
tion. 


“The hardest way of doing a thing is 
usually the worst. Be sure you are 
working in the most effective manner. 
The highest efficiency is obtained by 
the most intelligent methods. 

“If motor cycles cost the as 
fountain pens, we would make them 
easy tto get, but then everybody would | 
have one and the advantage would be 
lost. The best way to get one is to 
win it.” 


same 





A Convenient Insurance Directory. 








Revised to date and unusually com- | 
piete as to contents, the 1911 “Insur- | 
ance Directory and Business Chart of | 
Baltimore City, Washington, D. C., and | 
the States of Maryland, Delaware and | 
West Virginia” has been issued by its | 
publisher, James H. McClellan, 18 West | 
Saratoza street, Baltimore. A complete 


record of the companies and agents en- | 
gaged in the insurance business in the | 
territories named is found within the | 
covers of the work, as is also much oth- | 
er data of value and interest to mater 


writers. 


Fidelity Mutual Changes. 





The Fidelity Mutual Life announces 
the following changes: 

Rating Up.—On page 300, Section B, 
of the present Rate Book, the statement 
is made that in certain cases dividends 
should be deferred. In view of the legal 
changes made the rules of the Company 








must be modified so as to avoid the 
charge of discrimination. In cases 
where, under former rule, dividends | 
were deferred, hereafter the risk will | 
be correspondingly rated up. This | 
course is taken so as not to clash with | 
the statutory provisions of upward of | 
twenty States. 
Limit on One Life has been changed, | 
of which agents, cashiers and managers | 
should take notice, as follows: | 
Reg. Min. Prem, | 

Plans or Term | 

Ages 21 to 50, inclusive. .$50,000 $30,000 | 


"en, * . 35,000 20,000 
“ 56to60, “ . 25,000 15,000 | 
“ 61to65, “ » 10000 oo aes 


No Minimum Premium or Term for} 
ages over 60. 

No applicant over 65 will be con-; 
sidered. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


—Each Week-— ——__— 


Subscriptioa $3 Per Annum 





1860 


GEORGE E. IDE, President 


Insurance reserve fund, 


Reserve for’ deferred 


ee $2, 292,947.00 
Reserve for all other 

contingencies........ $1,794,612.13 
Insurance in force, 


December, 31st, 1910 


“As 


into the 


to your examiners that the business is being 
conducted in an efficient manner * * * with 


a view 


intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24, 


1910. 


51st Year 


Home Life 
Insurance 


Company 


of New York 


191] 


$25,025, 299.06 


eee 


+  -«.$20,937,739.93 


$100,214,968.00 


1, a * 
t tion 


a result of a 2! 
affairs of this Company, it is evident 





to obeying fully the law and with 








CAPITAL $1,000,000 


Management. 


Georgia Life Insurance Company 


OF MACON, GA. 

W. E. SMALL, President 
SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








able territory. 


not be a burden upon their fellow workers. 


If interested address ISAAC MILLER HAMILTON, President, 


THE FEDERAL LIFE will make especially favorable contracts 
with reliable men who desire to form permanent connections with a growing, 


progressive, twelve year old Company as Managers and Agents and for desir 


We do not make advances—our Representatives must support themselves and 


CHICAGO 








Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 





WANTED 
INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
They are real “sellers.” 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 


Openings of every kind 











F. W. KILLEN, President 
JOS. N. FINLEY, Second Vice President 





Majestic Life Assurance Gompany 


(INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT , 


GEORGE J. ROGERS, Vice President 


R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 
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An attempt to lessen the work inci- 
dental to the handling of Loan and Sur- 
render values by the.general agents and 
+he quotation of such values by the 
home office of the company with which 
I am connected has met with such 
marked success, that I have been tempt- 


ed to describe the method adopted in 
the hope that the plan may prove of 
value to other companies. Since the 
working out of the details of such a 
plan will usually fall upon the actuary 
it does not seem out of place to present 
shis note to the Actuarial Society al- 
though it contains nothing of a mathe- 
matical nature. 

The plan itself is a very simple one 
but the method employed in working 
out the details is worth noting. When 
the request for the cash value of a pol- 
icy comes to the general agent he must 
ascertain the correct value from the 
home office and then address a suitable 
letter to the policyholder. The plan 
proposed is built up about the letters 
which are to be sent to the policyhold- 
ers. These are divided into paragraphs 
and clauses which are suitably num- 
bered or lettered. 

The general agent makes known his 
request to the home office by means of 
an inquiry slip which is returned to 
him by the home office. On this slip 
the home office notes the paragraphs 
and clauses to be used and the proper 
inserts. On the home office calculation 
cards the home office notes the para- 
graph and clause numbers which the 
general agent is to use and this is the 
only record of the request and the quo- 
tation which the home office keeps. The 
general agent on sending the inquiry 
slip to the home office keeps a memo- 
randum slip on which to check up the 
slips as they are returned by the home 
office, to avoid the possibility of a slip 
not being properly re*turned. 

Benefits of the System. 
This plan does away with the neces- 


ing a letter to the home office, and (2)— 
Piling a copy thereof (since the return- 
ed slip eventually takes the place of the 
usual copy), (3)—The home office filing 
the general agent’s inquiry, (4)—Writ- 
ing a letter to the general agent and 

)—Filing a copy of such letter. 

In describing the plan I have changed 
somewhat the phraseology and omi*ted 
quite a number of paragraphs and 
clauses used by the Mutual Benefit. In 
the original arrangement there are 
thirty-two (32) paragraphs and thirty 
(30) clauses. Furthermore, «he para- 
graphs and clauses herein set forth do 
not apply to the method of granting 
policy loans used by the Mutual Benefit. 
They are intended merely to illustrate 
the operation of the plan. 

The slip by means of which the re- 
quest for information and quotation of 
values passes is printed on both sides 
of a thin and tough paper about the 
size of the ordinary filing card. The 
face contains spaces for the request for 
information, giving all necessary data 
and details for the home office, and also 
space for the return of the informa- 
tion to the agency. The back of the 
~ ecard is a record of enclosures both 
from the agent and from the home 
Office. 

If the general agent wants values 
quoted he places a check mark in the 
column headed “Quote.” If papers to 





*Extract of address_ delivered by Actuary 
Papps, of the Mutual Benefit Life, before the 
Actuarial Society of America. 








Ceneral Agency Wanted 


Experience in Agency Organization and de- 













velopment of Agents, coupled with Personal 
Production ability, verified from live, present 
day results. . 

“ COMPETENT,” 











Care The Eastern Underwriter 
105 William St., New York 





















sity of:—(1)—The general agent writ- 





HANDLING AND QUOTING POLICY INQUIRIES.* 


By Actuary Percy C. H. Papps. 








secure the value are wanted the check 
is placd in the column headed “Papers.” 
Under the heading “Information Want- 
ed” and opposite the word “Loan” is 
written “Max,” “$100”, “Renew”, accord- 
ing as a loan for maximum amount, 
$100.00 or loan to pay or assist in pay- 
ing a premium, is wanted. Opposite 
“C.V.”, “Pd-up” or “Ext” may be in- 
serted a date, when the values at a fu- 
ture date are required. By inserting 
check marks in the proper spaces on the 
back of «he slip the inclosures accom- 
panying the slip may be noted. 
Home Office Chart. 

A chart should be prepared for home 
office use so that when the slip comes in 
the clerk handling the case may tell at 
a glance the paragraphs and clauses to 
be used in replying to the policyholder, 
the inserts called for and which must 
be entered on the slip, and the inclos- 
ures which must be returned to the gen- 
ral agent. The chart for this purpose is 
sO arranged that the clerk is directed 
a. once to the proper paragraphs, etc. 

Following are some of the paragraphs 
and clauses that are printed on the 
front and back of 3x5 cards, which are 
loosely fastened together with wire 
rings, so that they will lie perfectly flat 
in front of the stenographer. With the 
set of cards and the returned slip any 
typist can write the reply to the policy- 
holder in the phraseology approved by 
the home office. The small letters refer 
to the inserts to be made in the clauses: 

Specimen Clauses Usea. 

(1)—We are advised by the Company 
that upon the prompt return of your 
Policy No. » With the inclosed 
loan agreement signed as indicated, it 
will loan $ (b) thereon. 

Clause LA: From this amount will be 
deducted the premium due ——(c)——. 

Clause LB: From this amount will 
be deducted the existing loan of 
$ (a) with accrued interest. 

(2)—We are advised by the Company 
that upon the prompt return of your 
Policy No. , With the inclosed 
loan agreement signed as indicated, it 
will loan thereon such an amount as 
will net $ (e) in cash. 

(Here insert Clause LC or LD:) The 
agreement should be left blank, and it 
will be filled in for the proper amount. 

Clause LC: After deducting the pre- 
mium due —(c) 

Clause LD: After paying off out of 
the new loan the existing loan of 
$ (a) with accrued interest. 

Clause LE: The loan will bear inter- 
est at the rate of 6 per cent. per annum, 
may stand so long as (*premiums and 
interest are) paid when due, or the loan 
may be paid off at any time while the 
policy remains in full force. The pol- 
icy will be retained as security for the 
loan, but a receipt therefor will be re 
turned with the Company’s check. 

*Substitute (interest is) when policy 
is paid-up. 

(3)—We are advised by the Company 
that upon the prompt return of the in- 
closed premium loan agreement signed 
as indicated, your Policy No. 
will be renewed for (c) 
a premium loan of $ (b) 

(4)—We are advised by the Company 
that upon the prompt return of your 
Policy No. , With the inclosed 
loan agreement signed as indicated, the 
existing loan will be increased from 






































by 








for, the general agent must advise the 
Company when returning papers that 
the cash payment required has been 
made, 

Clause LF: The Company will require 
a satisfactory certificate of good healta 
On the form inclosed, and the payment 
of interest at the rate of 6 per cent. 
per annum on the cash payment from 
the premium due date to the date of 
the health certificate. 

Clause LG: The Company will also 
require a satisfactory certificate of good 
health on the form inclosed. 

Clause LH: We enclose form of re- 
quest, which should be signed by you 
and returned with the other papers, in 
order that the policy may be ee 
to the self form. 

By making a few obvious changes in | 
the wording of the paragraphs and 


clauses a large part of the correspond- 


ence between the home office and pol- 
icyholders may be handled by noting 
on the margin of the policyholder’s let- 
ter the paragraphs and clauses to use. 
An intelligent typist will soon learn to 
pick out the items for the inserts di- 
rectly from the calculation cards. 

It may be mentioned that the one slip 
may contain a request for several 
values, for example, loan, cash and paid- 
up, and that there will be room on the 
slip for the home office to furnish the 
general agent with the full information. 
On first introducing a plan such as I 
have described it may be throught that 
it is complicated and difficult to under- 
stand, but before very long it will not 
be unusual to hear one of the older 
clerks tell an assistant to handle a cer- 
tain case by using “2, LC, LE, 8, SC, 
SD, SH.” 
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FIRST MUTUAL 








Assets Jan. 1,191! .... 





Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 

under M 

offers the very best possible 
security, with a safe, 


assachusetts Law, and 


equitable contract 
FINANCIAL STATEMENT 
$54,422,643.60 
— ae 50, 108,449.79 
SRE ES 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Waldman, Asst. Secretary 


EDWARD W. ALLEN, Manager 


220 Broadway, New York 


LATHROP E. BALDWIN, Manager 


141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








_TMPORTANT POSITIONS | 


are aaninae for capable Agents in a much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WRITE AT ONCE. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. Ricuarps, President 

Adérece ALBERT A AWDE, Supt., 
elth § Congress Street, Portland, Maine 


THORNTON CHASE, Supt., 
405 Exchange Bidg., Los Angel es, Ca 

















American National 
Life Insurance Co. 


of 


Lyachburg, va. 


‘‘The most progressive, 
conservative Southern 
Company.”’ 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, and 
Texas. 








CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 
CHICAGO 


LARGEST 
IN 
GST tele 


WANTS GOOD MEN 


AND 


WILL PAY THEM WELL 








$ (a) to $ —(b) 
and the increase applied in settlement 
of the amount required to renew the 
policy for (c) 
(5)—We are advised by the Company 
that upon the prompt return of your 
Policy No. . with the inclosed 
loan agreement signed as indicated, the 
existing loan will be increased from 
$ (a) to $ (b) 
and the increase applied in part settle- 
ment of the amount required to renew 
the policy for (c) . provided 
the remainder $ (d) shall 
be paid in cash. Your remittance for 
the amount of the cash due should ac- 
company the other papers 



































Whenever a cash payment is called 


writing this contract. 





Of course you don’t know anything about the Philadel- 
phia Life Insurance Company’s new Income Policy, nor 
the rates of commission paid upon same, or you would be 


Send for sample policy, rates of commission und also 
what contract the Philadelphia Life will make with you. 


Write PERRY to-day. 
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ENTERTAINED AT CHICAGO. 





Canadian Life Underwriters Dined by 
Members of Chicago Association— 
Believe in Reciprocity. 





The Chicago Life Underwriters Asso- 
ciation gave a very pleasant entertain- 
ment on Monday to delegates from the 
Eastern provinces of Canada on their 
way to the annual convention of the 
Canadian Life Underwriters Association, 
which meets Wednesday, Thursday and 
Friday at Winnipeg. 

A luncheon in their honor was given 
at the Hotel La Salle at which about 
fifty were present. President Jules 
Girardin of the Chicago Life Under- 
writers Association presided and the 
general committee of the Chicago As- 
sociation which will entertain the Na- 
tional Association in October were the 
Official hosts. 

After a tasteful hot-weather menu, 
the guests were welcomed by Chairman 
W. B. Carlile of the Chicago general 
committee. “‘When the National Asso- 
ciation took in the Canadian Associa- 
tion, they annexed the best part of the 
country,” said Mr. Girardin, in his 
felicitous opening. 

In answer to his graceful welcome, 
Secretary T. B. Parkinson, replied 
warmly on behalf of the 1,500 Canadian 
underwriters, represented by the dele- 
gation. “We already have reciprocity 
in life insurance matters,” he said. 

J. R. Reid of Ottawa, said that the 
two nations represented the greatest 
conservators of civilization and that 
life insurance was its greatest factor. 
The moral support of the National As- 
sociation was strongly felt in Canada, 
he said, at the time of the Toronto 
meeting when the Canadians were 
struggling against very vicious pending 
legislation, a fight they later won. 

E. R. Machum of St. Johns, honorary 
vice-president of the Canadian Associa- 
tion was heard from and also Homer 
Vipond of Montreal, the popular condi- 
date for the presidency of the Canadian 
Association this year. 

J. F. Weston of Toronto, said that 
the reciprocity of sentiment of Canadian 
and American companies, has built up 
the great economic system of life in- 
surance as nothing else could have 
done. It was the Engiish companies 
who paved the way for the American 
ones and those of the United States 
pioneered in Canada. Now the Canadian 
companies are receiving good business 
in many of the United States. 

Vice-President R. W. Stevens of the 
Illinois Life made a strong speech in 
which he urged the fullest attendance 
of the Canadians at the coming Na- 
tional Meeting in Chicago. His urging 
brought a warm response. 

President Isaac Miller Hamilton of 
the Federal Life of Chicago told of the 


active and efficient work of the 
Canadian members of the National 
Convention, last year at Detroit. The 


life insurance companies themselves 
are. getting into the association move- 
ment with a vim that is helping greatly, 
he said. Alfred Mac Arthur, of the 
National Life of the U.S. A., also spoke. 
T. J. Parks of Sherbrooke told of his 
representing the Canadian Association 
for the first time at the National meet- 
ing and forecasted a big attendance at 
the coming convention. He read a 
striking and original poem on life in- 
surance which was well applauded, 


Other members of the Canadian 
Association present were: T. J. Palmer 
of Sherbrook; H. H. Kay, Montreal; 


H. B. White, Brockville; G. E. Williams, 
Montreal; H. Argue, Milbrook; E. E. 
Reid, London; J. F. Marne, London; 
J, Burbank, Brantford; A. S. Mac Gregor, 
London, treasurer of the Canadian As- 
sociation; J. O. Peck, Windsor: R. J. 
Stuart, Toronto; R. C. Young, St. 
Catherines; W. B. Campbell, Toronto; 
A. C, Campbell, Ottawa; W. H. Hamil- 
ton, Guelph; J. K. Carroll, Kingston; 
R. N. Huestis, Winnipeg. A number 


of Chicago managers and general agents 
were present to welcome the guests. 


HINTS TO BUSINESS GETTERS. 





There are some reasons 
for believing that the dif- 
ference in men is not 
primarily a difference in 
the mental machinery or thinking ma- 
chine, but is rather to be found chiefly 
in motive power, the load capacity, 
length of mainspring. Some men ap- 
pear to have on their own account the 
steady pull of the force of gravity that 
will in time bring all things to a com- 
mon level. Others, like the hydraulic 
press, are irresistible so long as the 
moving hand is applied. Most have a 
convulsive kind of energy for all the 
world like a firecracker. The big things 
are done by the men who have the long 
steady pull. The late Wilham James 
had come to the interesting conclusion 
that none of us, or very few, use half 
the energy we possess because we give 
up at the first signs of fatigue, the 
habitual stopping place, instead of tap- 
ping the real reservoir of power. 

Another difference in men is in, not 
the thinking machine they were born 
with, but the power to think because 
thinking has become a habit. A great 
trouble with many men is that their 
minds do not focus on the main point. 
They are continually occupied with non- 
essential things. Not having formed 
habits of voluntary attention and mental 
examination they do not think things 
out and for the same reason do not ac- 
quire the knowledge which even the 
best minds find necessary to under- 
standing. The mental habit of probing 
important subjects until an understand- 
ing of the fundamentals is secured is 
obviously one of the most valuable 
habits a man can acquire. Take life in- 
surance. It has its theory and practice, 
its fundamental principles and its his- 
tory. The more you know about these 
things the stronger you widl feel. 
Knowledge is power, especially when 
you keep it to yourself. To know more 
than your adversary, but to let him 
think he knows more than you, is often 
a double advantage.—Field Notes, pub-, 
lished by the Northwestern Mutual. 

s ¢- 8 
“What do you write in- 
Get Paid for surance for?” asks Vice- 
Your Work. President Buckner of the 
field force of the New 
York Life, and then proceeds to answer 
the inquiry himself in this wise: 

“Not for your health, nor to wear out 
your old clothes. The one thing for 
which each of you spends his time and | 
energy, i, e., your ultimate end, is to 
get your policies issued and settled for. 
Until that is done you are in much the 
position of a merchant who has a part 
of his stock out on credit—not only 
bringing him in no money, but repre- 
senting an actual loss until he gets the 
money for it. 

“Your stock-in-trade is the ability, not 
simply to secure applications and get, 
the policies issued, but, most important, | 
to get the policies delivered, paid for | 
and in force. 

“A vast amount of insurance is now | 
in the hands of agents for collection. | 
Most of it, or at least a big portion of 
it, is good business. The people wanted 
the insurance when they applied, and 
will doubtless pay for it if you press 
them. Bear always in mind that the 
longer an applicant puts you off the 
less inclined he generally is to part with 
the cash and the harder it is for you to 
got the money. This is human nature. 
It is quite natural—the common experi- 
ence of all. 

“So hustle around and get after the 
people who are delaying. Close up the 
ragged edges. It is uncomfortable to 
have business hanging fire. Nor is it 
business-like to leave the job half 
done—besides exposing you to cross fire 
from the enemy which may render in- 


Difference 
In Men. 


effective all your effort on the case 
thus far. 
“Get the business closed up. Get it | 


settled for. The next 30 days are most | 
important. Business paid for by August 
15 counts for both the 100 and 200 clubs, 
if written since July 1, 1910. You know 


UNEXCELLED IN 
Favorable Mortality 
apie 
Economy of Management 
THE 


the rules. If you’re not a candidate 
for club honors, get your outstanding | 
policies paid for on general principles. | 
If you are a club prospect, get them | 
paid for and make your club record as | 
high as possible.” 

| 

' 
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Have you not noticed - 
Summer that people generally Provident Life 
Opportunities. are in a better humor! ° 


in Summer than they 

are in Winter? They’re heaithier; they 

breathe better air and eat fresher food; 

they live more out of doors; they in- | 
dulge themselves more; they get more | 
recreation; their minds are clearer. | 
All these things make them easier of | 
rn hag receptive to the argu- and still further reduced by 
ments of life insurance. 

In writing life insurance, you know, | Annual Dividends. 
you are just dealing with human beings, | 
Being human they are influenced by the 
every-day happenings of life. even as | 
you and I. We all have our ups and 
downs. When in our “downs” we are 
not often in the humor to buy things, 
but walk in on us when we are in our 
“ups,” and we’ll incline a willing ear. 

Take, for instance, the man prepar- 
ing to go on his vacation—this to many | 
agents is a signal to stay away. But, | 
when you get right down to it, is there | 
a time in all the year when that man | 
will be in a happier mood? Take ad-| 
vantage of his enthusiasm. Press home 
the wisdom of protecting his family— 
he’ll listen to you. The chances are, 
the question of finances is the only one 
you will have to meet. 

Or take the man who has just come 
home from a week’s outing with his 
family. Perhaps ir all the year he has 
not been quite so close to them or real- 
ized quite so much their absolute de- 
pendence upon him. Here again is an 
agent’s opportunity. 

Full-fledged life insurance men, the 
men who have been at it for a time and | 
have studied the ins and outs of solicit- | 
ing, find it just as easy to get business | 
in Summer as they do in Winter. All 
seasons look alike to them. They have 
a way of taking advantage of every turn 
In. the affairs of men.—Fidelity Mutual | 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
— Or——_ 
written and carefully selected 
business. No stock selling, board or r 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state | 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 





Properly 











60th Anniversary Year 
THE 


BERKSHIRE 
Life Insurance Co. 








Bulletin. 


OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services. of a 
few more high class men of ability 
and experience. 
under the Massachusetts non-forfeiture 
liberal 
every particular. 


Its policies, issued 


QUEEN 


ins. Co. of America, 


laws,* are 
SEW Yor, 


and up-to-date in 





|| W. S. Weld, Supt. of Agencies 














The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Excepti . 

é ) afe sks. xXceptional Record for 31 yee 
Low Rate of Mortality. Prompt Payment of lone, Economy of Briton terd 
Security of its Funds and Satisfactory Results for its Policy Holders. ics 


Gross Assets January 1, 1911 - - $17,290,445.08 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
8S. W. MEYERFELD, General Agent, 1328 Broadway, New York City 
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$1.00 Per Week Standard. 





The results achieved by scores and 
scores of general agents and agents 
since we have seriously pushed the 
“$1.00-per-week-per-man” standard have 
been such as to prove conclusively 
that an agent who is really in earnest 
in his business, can regularly secure 
$1.00 of new business a week as easily 
as fifty cents, says the Union Life Ga- 
zette. 

The chief reason—yes, practically the 
only reason—for the non-producer or 
poor producer is being satisfied with 
small results. A man will never get 
more than he expects or more than he 
is willing to hustle for. “Fairly good 
is good enough” to the non-producer, 
hence his results total up nil nine weeks 
out of ten. When it is remembered that 
a life agent’s time is his entire capital, 
assets, goodwill—the whole thing—it is 
surprising how many there are that 
seem to have so little of it on hand. 
An agent does not have to work twelve 
hours a day, or ten hours, in order to 
write $1.00 of new business a week. 
But he has to utilize every minute of 
every hour he is in the field in a seri- 
ous door-to-door convincing straight 
canvass. This working a half an hour 
and then lolling around for the next 
hour admiring it, is the curse of the 
non-producer. A man will secure double 
the results by really working six hours 
—we mean working every minute—than 
by dawdling, lolling, spurting and jerk- 
ing at a canvass for twelve hours. The 
really great success of the “$1.00-per- 
week-per-man” effort stamps it as a 
genuine winner in every way. There is 
no geting away from the facts— 
that scores and scores of our men are 
measuring up to the $1.00 per week 
standard consisten*ly week in and week 
out. There is going to be no departing 
from the $1.00-per-week standard, un- 
less it is in an upward direction. It’s a 
success and that means It’s Come to 
Stay. 





HOW TO KEEP DOWN ARREARS. 





Like the poor and taxes, the arrears 
question is always with us—that is with 
a good many of us. In some districts | 
and agencies the arrears bugbear has | 
been all but eliminated. And the point} 
we wish to make this week is, tha* it) 
can be eliminated to a much greater ex-| 
tent in a good many districts and agen- | 
cies if the managers, superintendents | 
and agents would seriously and firmly | 
grapple with this evil. Unless you get| 
the upper hand of it, it will get the} 
upper hand of you. We have never yet | 
seen a man in any position in this busi-| 
nes# succeed until he had seriously | 
tackled, steadfastly fought, and decis-| 
ively defeated *he arrears evil... It’s 
purely a question of ordinary, common 
garden-variety of hhorse-sense. Arrears 
mean lapses; lapses mean loss of spe- 
cial sa@lary—decrease; decrease means 
decease. Why wait until you reach the 
grave before tackling the disease, Catch 
it on the first symptom, remove the 
cause, and show a healthy clean record. 

An experience extending over many 
years convinces us that in the majority 





of cases arrears are absolutely prevent- 
able. First—by pointing out to the as- 
sured the advantages of being paid as 
far in advance as possible, and the dis- 
advantages of being in arrears—even 
one week. Cases innumerable can be 
cited to prove your case on either side. 

Second—Using tact and courtesy 
when collecting. 

Third—Starting the policy-holder off 
right when you write the application. 
Take it from us—you may write some 
business that turns out good upon which 
you do not collect anything when writ- 
ing the application, but nine out of ten 
applications written under these con- 
di*ions—giving the insurance for noth- 
ing—lapses within thirteen weeks. 

Fourth—Being prompt and regularly 
on the job each week. Educate your 
policyholders to set their clocks by 
your call for the insurance premiums. 
Nothing tends to discourage and dis- 
gust a policyholder so much as care- 
lessness, unreliability and general all- 
round slovenliness in doing your busi- 
ness. 


Keep after the arrears every week 
until you eliminate the evil past the 
danger point, and that means when you 
have all but wiped them out.—Union 
Life Gazette, 





“The Good Old Days.” 





From A. G. McClurg & Co., of Chi- 
cago, we have received a copy of a book- 
let entitled “The Good Old Days” by 
Charles W. Bell, of Louisville, Ky., for 
many years prominently identified with 
the Insurance Commissioners Conven- 
tion. The price is 50 cents and may be 
secured from the publishers. 





James W. Hull’s Estate. 





An inventory of the estate of the late 
James W. Hull, former president and 
vice-president of the Berkshire Life, 
shows personal property amounting to 
$58,888.19 and real estate $58,500—a 
total of $117,388.19. 





The new business of the Royal Union 
Mutual Life of Des Moines for June 
amounted to $417,500, Iowa leading with 
$151,500. Thirty-six agents wrote $5,000 
or more during the month. 














The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


m4 ~ Of the People 

The Company By the People 

For the People 

The Daily Average of the Company’s 
Business during 1910 was: 

507 per day in Number of Claims Paid. 


6,163 per day in Number of Policies 
Issued and Revived. 





$1,428, 738.00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$121,717.71 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 


METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 


THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 

Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
BEBGES DOGSRADOE GE, BSED. «a. - cc ccccsececs coccceccvcvcces $6,338 ,576.82 
Liabilities December 31, 1910... ............ceceeccescsees endo eneustectiseen 5,106,996.02 
Insurance in Force December 31, 1910................... ‘ ° oSecsssccen VRMORSIELD 
Total Payments to Policyholders since Organization........ 10,786,598 ,97 








THE LEADING FIRE COMPANY 
OF THE WORLD 









ROYAL 


INSURANCE 


[of Liverpool England. | 








INDUSTRIAL INSURANCE 








CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l'beral Industrial Policy 

















ROBERT J. HILLAS, President 

HEDLEY R. WOODWARD, Vice-President 
HENBY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-108 Cedar Streets, New York City 


IN bk ces cbedenneess sncdedccszetetensessunes ea $9,859,430.25 
Capital and Surplus..................50+s0++ 2,945,695.84 
Losses paid to December 31, 1910......... 34,414,003.35 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler,Fly Wheel, 
Employers’ Liability, Public, Teams, Automobile, Workmen's Collective, Work- 
men’s Compensation, Elevator, and General Liability, Personal Accident, 
Health, Physicians’ Liability, and Druggists’ Liability. 
OFFICERS 


FRANK E. LAW, Vice-President 
THEODORE E, GATY, Secretary 
FREDERICK B. JONES, Asst. Secretar 
C. E. SCATTERGOOD, Asst. Secretary 


ROME INSURANCE COMPANY 
ROME, GA. 


J. C. PORTER, Vice-Pres. and Manager 


INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 











SPECIAL OFFER TO INSURANCE AGENTS—AS AN ADVERTISEMENT 


PRESTO SELF FILLING GOLD FOUNTAIN PEN 
¢ | 0 AE a (ie % 


$1.00 only. 
Patent Pending. 
by size of Pen. 

You save $1.50 if you order now, only a limited number offered at this price. This Pen fills and 

cleans itself in a second. No rubber sacks to rot---no mechanism to get out of order; does not 

leak or blot, Wonderfully simple---simply Wonderful. Every pen fitted with best quality 

14-karat gold nib, iridium pointed. Money returned If not fully satistied. 

The $5.00 Pen to Insurance Agents for $2.50 


JOHN TERRY CO. (Manufacturers) 313-315 BROADWAY, NEW YORK 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 





EXTENDING UNNECESSARY COUR- 
TESIES. 





Some three years ago we referred to a 
practice in a certain city of paying fire 
insurance premiums for the year ended 
when renewing *he policies for the next 
year. Of course, no property owner 
would desire to have his claims paid in 
such a manner. The claimant wants 
cash, and he expects to pay cash for 
premiums. The growth of such an ab- 
surd custom is not the fault of the as- 
sured; but rather that of the agent and 
the company. The courtesy of a few 
days credit in the payment of premiums 
seemed ail right at the start, but it de- 
veloped into a pernicious prac‘ice. 

In like manner, the thirty-day grace 

“period has become in reality a thirty- 
day extension for the actual payment of 
premiums on a life policy, instead of a 
courtesy in case of necessity, as it was 
originally intended. This also is due to 
an over-zealous desire on the part of 
agents and companies to impress the as- 
sured with the fact that he need not 
pay his premium until J0 days after it 
is due. 

Apropos this practice appears an ar- 
ticle in the current number of Field 
Notes, published by she Northwestern 
Mutual Life relative to the “Automatic 
Premium Loan Feature” which may be 
perused with profit. It is as follows: 

Do not, after issue, suggest ~he filing 
of requests for the premium loan tea- 
ture. The policies issued in 1907 con- 
tained a provision that whenever the 
holder failed to pay a premium due, the 
Company would, in the absence ol con- 
trary instructions, charge same against 
the surrender value if sufficient to meet 
the charge. Premiums paid in this way 
are a lien against the policy, like any 
other policy loan, until paid in cash 
or otherwise satisfied. Owing to legis- 
lative interference this valuable feature 
was, on January 1, 1908, 60 modified that 
if the policyholder and others at interest 
desire it they must file written request 
therefor, after which the premium loan 
feature is automatically effective until 
revoked. 

As this feature enables a policyholder 
who has skipped a cash premium pay- 
ment by oversight or necessity to re- 
sume premiums, pay off the lien and 
continue “he insurance protection in full 
force, regardless of his insurability, its 
value is evident, but it is chiefly valu- 
able when the insured knows nothing 
about it. Such is the constitution of 


human nature that knowledge of the 
fact that a particular premium need not 
be paid in cash will result in non-pay- 
ment of many that would otherwise be 
met promptly. The thing easily be- 
comes a habit and *he policy loaded with 
debt, if it does not actually lapse. Ob- 
viously this is a condition to be avoided. 
Of course, where the insured is a travel- 
ing man or abou: to go abroad for a long 
absence, or where for any reason the 
prompt payment of the premium is liable 
to be overlooked, it is permissible to 
suggest to the insured the filing of re- 
quest for automatic premium loan to 
prevent lapse. But “his does not apply 
to the great majority of policyholders, 
and agents should not educate policy- 
holders to the idea that the promp* ac- 
tual cash payment is a matter of small 
importance. The latitude of to-day be- 
comes the habit of to-morrow. Agents 
should avoid suggesting premium loans 
for the same reasons they would not 
suggest a policy loan. 


GOOD FOR LITTLE ROCK. 

Fire underwriters will cordially en- 
dorse the subjoined editorial which ap- 
pears in a late issue of the Fireman’s 
Herald, of this city: 

“It is not easy to recall an instance 
where the remedy has followed so close 
after the evil had been pointed out as 
in tne case of Little Rock, Ark., which 
has appropriated $40,000 for new appa- 
ratus, etc., in removing the stigma plac- 
ed upon it by the Underwriters’ report. 
The preparation of the ord‘nance for the 
needed money was started just as soon 
as the report was read. If tais is not 
a record, it comes very near to being 
one and is an example of the spirit of 
the New South in one of its finest as- 
pects. 

“It is pleasant to note, moreover, the 
frank, open-minded way in which the 
Officials of the Southern city accepted 
the National Board’s strictures. We are 
so familiar with the growlings and mur- 
terings that follow the repor:s of that 
board’s engineers that when, as is the 
case with Little Rock, the report is re- 
ceived as a guide and not as an un- 
merited censure, why then one feels that 
Little Rock is little in name only. The 
charge usually is that the Underwriters 
ask too much. Probably they do—ex- 
perience may have taught them that 
they almost invariably get less than 
they ask. 

“In addition to a just pride in their 
prompt action the citizens of Little 
Rock may take some comfort ou. of 
reading, in the very report which point- 
ed out their needs, that the fire depart- 
ment they have is in the ‘hands of a 
capable chief; discipline and personnel 
good.’ 

“Good for Little Rock!” 








RIGHT OF TAXATION. 





Elsewhere in this issue appears an 
article relative to the action of Insur- 
ance Commissioner Lewis of New Jer- 
sey, in valuing the deferred dividend 
fund of The Prudential as a policy lia- 
bility. This is in accordance with the 
decision of the New Jersey courts, and 
against the judgment of the commis- 
sioner and officials of the company. Fol- 
lowing the enactment of the New Jersey 
law necessitating an apportionment of 
surplus, including that on deferred divi- 
dend policies, the Prudential set aside a 
fund as a special liability for this pur- 
pose. 

The city of Newark acquiesced the 


first year, but the second year attempted 
to collect a tax on this fund and finally 
succeeded following a legal battle, be- 
cause the insurance commissioner had 
not designated the fund as a policy lia- 
bility. It cost The Prudential about 
three quarters of a million dollars to 
have that little technicality pointed ou*. 
As the commissioner has now followed 
out the idea of the court, it would seem 
that the city of Newark has no standing 
whatever—legal or morally—to collect a 


tax for this year. 
The idea of a tax, of course, is that 


those upon whom the levy is imposed 
receive some benefit, but no stre‘ch of 
the imagination could bring one to the 
conclusion that deferred dividend pol- 
icyholders of The Prudential residing in 
New York, Pennsylvania or one of many 
other states receive any special, or in 
fact even indirect benefit from the city 
of Newark. It is a beautiful city, and 
the home of some cracker-jack insur- 
ance companies, but surely it is self- 
sustaining. 





OPPOSED BY DEPARTMENT. 





Governor Dix Vetoes Brokers License 
Bill—Other New York Insurance 
Legislation. 





Albany, July 12.—Governor Dix has 
vetoed the bill of Assemblyman Hoey, 
regulating and licensing insurance bro- 
kers and agents. The governor’s ac- 
tion follows a hearing, in which the 
bill was strenuously opposed by Super- 
intendent of Insurance Hotchkiss and 
John G. Milburn. They contended that 
the bill would permit unauthorized per- 
sons to solicit and negotiate marine in- 
surance in this State. 

Morgan J. O’Brien, Hugo Winter of 
New York and E. C. Roth of Buffalo 
spoke in favor of the measure, claim- 
ing it was a big step toward regulating 
this class of insurance and that it 
would prevent American marine com- 
panies from charging ship owners ex- 
orbitant rates. 

The opposition to the bill by the su- 
perintendent of insurance is because 
of the definition it contains of an in- 
surance broker. The definition, he 
held, would have the effect of giving 
the agents and brokers, representing 
foreign companies, an advantage over 
home companies. He has had intro- 
duced by Senator T. D. Sullivan a bill, 
which is the same in every particular 
with the exception that it eliminates 
this objectionable definition. It is now 
expected that the Sullivan bill will’ be 
passed and signed by the governor. 

The Senate has passed the Hoey bill, 
permitting the New York Board of Fire 
Underwriters to have its agents remain 
in a building on fire “so long as may 
be necessary to protect the property 
therein, including the property of said 
corporation.” 





Inter-State Fire in New Fields. 





The Inter-State Fire of Birmingham, 
Ala., according to the “Insurance Field,” 
has arranged to enter Arkansas and 
Oklahoma and on September 1 will 
enter Tennessee. The W. S. Barry 
general agency of Greenwood, Miss., 
now representing the Company in 
northern Mississippi, has also been 
made general agent for the Company 
in Arkansas, Oklahoma and Tennessee. 
That this field may be better handled 
the Barry agency will in the near fu- 
ture move its general agency office from 
Greenwood to Memphis. Shelby S. 
Steele is the general manager of the 
Barry agency. The entrance of the 


Inter-State is the result of a visit to the 
State capitals by W. L. Reynolds, vice- 
president and general manager. 





OF PERSONAL INTEREST 











Claude Bryan, the genial and pril- 
liant casualty underwriter, who resign- 
ed as general manager of the Prudential 
Casualty Company of Indianapolis to 
go into the banking business in Lop. 
don, left a host of close friends and 
business associates on this side, to 
whom the little snatches of news con- 
cerning him that are wafted across the 
Atlantic serve to keep in full glow the 
pleasant memories of his activities in 
the casualty business here. Mr. Bryan 
who had come to be regarded by his 
associates as a shining example of the 
American bachelor, was recently mar- 
ried in London to the niece of Sir 
Christopher Furness. Mr. Bryan has 
evidently not yet started to introduce 
some of that characteristic American 
dash into the staid London banking 
fraternity, for a special despatch to one 
of the New York papers in covering 
the society phase of the Grand Prix, 
which was run at Longchamps the 
other day, contained the following 
paragraph: 

“In and about the paddock were W. 
K. Vanderbilt, Robert Walton Goelet, 
Mr. and Mrs. Perry Belmont, Mr. and 
Mrs. Earle Dodge, Mr. and Mrs. Hamil- 
ton Webster, Roger Winthrop, James 
— Mr. and Mrs. Claude Bryan,” 
ete. 





Visitors to the coronation of King 
George, after seeing the number and 
variety of troops that Great Britain 
can assemble from all parts of the 
world, are ready to admit that the sun, 
indeed, never sets on the flag of the 
Empire. Also, an American would be 
forced to notice, that, American life in- 
surance companies are entitled to the 
same distinction. When King George 
and Queen Mary left Buckingham Pal 
ace and rode in magnificent state down 
the Mall and through the great Admi 
ralty Arch, into the famous Trafalgar 
Square, easily the most impressive spot 
in the passage to Westminster Abbey, 
the King was confronted by one con- 
spicuous banner, stretched across the 
front of a building overlooking the 
Square and facing the Mall bearing the 
mysterious letters “NYLIC.” On an 
occasion when pomp, tradition and 
symbolism were supreme, it was pleas- 
ant for an American to look upon the 
banner of the “NYLIC” standing as it, 
does for simplicity, democracy and 
strength. 





W. G. Stone has been transferred 
from the head office of the Nationa! 
Union Fire, of Pittsburg, to the New 
York district, where he will assist Exe- 
cutive Special Fred. Ackerman in look- 
ing after the Company’s steadily grow- 
ing interests. Mr. Stone originally hails 
from this city where for some years he 
was associated with the general of- 
fices of the Norwich Union Fire. Of 
courteous address, manly ana com- 
petent, Mr. Stone will make a place for 
himself and still further popularize his 
Company with the fraternity in and 
about the Metropolitan District. 





“Charley” Heacox, the popular as- 
sistant manager of the O. C. Kemp gen- 
eral agency at Chicago, is another of 
the candidates for treasurer of the Fire 
Underwriters Association of the North- 
west. His boom apparently comes from 
Ohio.and Michigan where he traveled 
with conspicuous success for about 
twenty years as a field man, before 
going with the Chicago office. Mr. 
Heacox has many warm friends and it 
is reported that his candidacy is 
favored by the retiring treasurer, 
George H. Betchelder, now assistant 
manager of the Rochester German Un- 
derwriters, whom Mr. Heacox succeed- 
ed in his present position. 





An effort to promote a plate-glass in- 
surance company is being made by the 
United Insurers Agency of Newark, N. J. 
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NOW WRITING AUTOMOBILE LINES. 





Continental and Fidelity-Phenix Rapid 
ly Placing Agencies—South 
excepted. 





The Continental and Fidelity-Phenix 
Fire lnsuramce companies have heark- 
ened to the honk of the automobile. 
They have joined the motor car proces- 
sion and are now writing automobile 
jnsurance. Both companies are issuing 
a policy of broad coverage, insuring 
automobiles against fire, explosion, self- 
ignition and lightning, stranding, sink- 
ing, collision, burning or derailment of 
any conveyance on land or water in 
which the machine is being transport- 
ed, general average and salvage 
charges, loss Or damage (amounting to 
$25 or over) by theft or robbery by any 
person Other than an employe of the 
owner. 

In New York city insurance is also 
being written against damage to other 
people’s property and damage by col- 
lision. Agents are now being appointed 
and supplies have already gone out to 
two hundred and fifty, and additional 
agency appointments are being made. 
For the present it is not intended to 
write the class in the Southern States. 

All losses are to be handled by a spe- 
cial corps of automobile adjusters. The 
companies announce that special agents 
are now being instructed, and specimen 
supplies for the planting of agencies 
will reach them shortly. The automo- 
bile appointments of both the companies 
are in charge of William J. Koehler, 
formerly with the Royal Insurance Com- 
pany, Who has had an extensive experi- 
ence in motor car insurance. 





DUPLICATION UNNECESSARY. 





New Jersey Does Not Require List of 
Brokers from Companies if Their 
Agents Supply the Data. 





That it will be unnecessary for fire 
insurance companies operating in New 
Jersey to furnish the Insurance Depart- 
ment of the State with a complete list 
of all brokers to whom they have al- 
lowed commissions on New Jersey busi- 
ness, providing the information has 
been supplied by their resident agents, 
is the position assumed by Commission- 
er Lewis. Addressing a correspondent 
upon the subject some days ago, Mr. 
Lewis said: 

“Your favor of the 27th instant in 
reply to my circular letter of the 20th 
in reference to the requirements of 
section 1 of chapter 278, laws of this 
State for the year 1911, is received. It 
appears to be the intention of the act 
that the statement provided for in said 
section shall cover transactions for each 
six months of the calendar year and be 
filed not later than July 15 and January 


INSURANCE DEPARTMENT 


15, respectively. ‘ihe first statement, 
however, which must be led by tue 
15th proximo, need only cover business 
uohe during the period from April Z, 
last, When the act went into operation, 
to and including the 30th instant. ‘lhe 
hext statement will be for the six 
months commencing on the ist proximo. 
As advised in my letter of the 2Uth, 
all agents of the corporation in this 
State have been furnished with blanks 
for a similar statement, and a list of 
brokers licensed for the current year 
up to and including the 5th instant has 
also been sent them. Many additional 
parties have since been licensed and a 
supplemental list will be issued at the 
end of the month, 

“As you are aware, a fire insurance 
company of another State can only do 
business in New Jersey through licens- 
ed agents resident therein and main- 
(aining bona fide duly operated business 
offices in this State and who must coun- 
tersign and issue all policies. This 
precludes such a company from dealing 
direct with brokers in connection with 
fire insurance or property in New Jer- 
sey, and assuming that your corporation 
is observing the law in this respect, it 
would only be necessary to insert in the 
statement which it is required by sec- 
tion 1 of chapter 278 to file in this De- 
partment, the word ‘none’ and a state- 
ment to the effect indicated, i. e., that 
it does not do business with brokers in 
connection with fire insurance on prop- 
erty in this State, but only transacts 
such business through licensed agents 
resident therein. 

“A copy of the above mentioned list 
of brokers, dated 5th instant, is here- 
with enclosed.” 


WILL CHANGE ITS NAME. 





Home Fire of Indiana Consents So to 
Do to Avoid Friction With State 
Departments. 





The Home Fire of Indianapolis, which 
is being organized by former State 
Auditor J. C. Bilheimer and other prom- 
inent Hoosiers, will change its name 
before starting business. 

This action is taken in view of the 
similarity of the name to the Home of 
New York, with the possible confusions 
that might result. It is understood that 
a representative of the Home of New 
York was recently in Indianapolis in 
conference with the officers of the 
Home of that city and it was pointed 
out that the Company mrght have diffi 
culty in entering the various States on 
this account and also that it might not 
be acceptable to members of the 
Western Union when application to 
that organization was made. 

It is stated on good authority that 
the underwriters for the new company 
has been arranged for, but announce 
ment will not be made until next 
month, on account of the present con 
nections of the gentleman in question. 








VETOED BY GOVERNOR DIX. 





(Continued from page 1.) 

ance should have special treatment of 
its own after due consideration. 

“For these reasons I disapprove the 
bill.” 

Sullivan Bill Next. 

Patterned very closely after the Hoey 
bill and meeting the objections made 
by Superintendent Hotchkiss to the 
measure, is the bill offered in the 
Senate several weeks ago and passed 
by that body. This measure has since 
been referred to as the “Code Committee 
of the House.” 

Mr, Hotchkiss is understood to 
warmly favor the Sullivan bill. 





Open to New York and New Jersey Men. 





A letter is being sent out by T. H. 
Williams, Most Loyal Grand Gander of 
the Blue Goose, and Walter E. Atwater, 
Grand Wielder of the Goose Quill, to 





all members of the Order formerly affili- 
ated with the New York and New Jer- 
sey Ponds, advising these members that 
the privilege is open to them of uniting 
themselves by certificate of flight to 
any other State pond or to become 
members at large affiliated with the 
Grand Nest. In case members of the 
States mentioned desire to affiliate with 
some State pond it will be necessary to 
pay the regular annual dues of such 
State pond from September 1, 1911. In 
case of affiliation with the Grand Nest 
as a member at large the State pond 
and Grand Nest dues must be paid up 
to September 1, 1911. 

These options are offered pending 
more definite arrangements for the care 
of these members to be made at the 
Grand Nest meeting this fall. Members 
desiring to take advantage of the of- 
fers described are asked to communi- 
cate with Walter E. Atwater, G. W. G. 
Q., Milwaukee National Bank Building, 
Milwaukee, Wis. 
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NO WATER DAMAGE 


WOMAN OR CHILD CAN OPERATE 


Our one quart brass and nickel fire extin- 


guishers are included in the lists of approved 
fire appliances issued by the National Board 
of Fire Underwriters. 


“WE Inspection Label 


Your assured need «‘Pyrene’”’ in their homes, 


stores, factories, 


WRITE TODAY for 
lists and descriptive 


Pyrene Manufacturing Co. 


410 East 32nd Street, 


NO FREEZING 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Surplus, ee, Se 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 









U.S. Cash Assets, Dec. 31, 1910 $13,745,408.53 
5,155,974.57 
3,239,491.00 
1,427,290.00 


Losses Paid by Baitimore Fire,1904 — 1,051,543.00 
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Over 


CIMICED 


J. B. KREMER Jr. and T. A. WEED, 


NE w YORK OFFICE 


$122,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, 


MANAGER 


G. W. HOYT, 


DEPUTY MANAGER 
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READY FOR GATHERING. 





Twenty-Ninth Annual Convention of 
New York State Association of Lo- 
cal Agents to be Held at Buffalo. 





At 10.30 o’clock on the forenoon of 
the -l7th inst, the twenty-ninth annual 
convention of the New York State As- 
sociation of Local Fire Insurance Agents 
will be called to order in the Committee 
Room of the Iroquois Hotel, Buffalo. 

As the opening session of the Nation- 
al Association of Local Fire Insurance 
Agents takes place at 3 o'clock in the 
afternoon of the same day at the Hotel 
Statler, within a skort distance of the 
Iroquois, the meeting of the State Asso- 
ciation this year will be very brief. 

The Program. 
The program provides: 
Fraternity Greeting 
In behalf of the Buffalo Association of 
Fire Underwriters 
President—F. L. A. Cady, Buffalo. 
Address of Welcome, 
Col. Francis G. Ward, Buffalo. 
Response, 

P. D. Kiernan, Albany. 
Address of President, 
William E, Richards, Utica. 
Report of Secretary-Treasurer, 

C. C. MeNitt, Norwich. 
Reports of Committees. 
Appointment of Committees. 
Miscellaneous General Discussion. 
Election of Officers. 

Officers of Association. a 

The present officers of the New York 
State Association are as follows: 

President, William E. Richards, Utica. 

Vice-presidents: L. G. Morgan, Buf- 
falo; G. T. Amsden, Rochester; C. Fred 
Peck, Watertown; Glenn H. Johnson, 
Syracuse; Fred G. Horton, Owego; 
Charles W. Cool, Glens Falls. 

Secretary and treasurer, C. C. Me- 
Nitt, Norwich. 

Chairman Grievance and Le _ ative 
Committee, P. D. Kiernan, Alban 

Executive Committee: meen Ss. 
Hawley, Buffalo; George R. Russell, 
Albany; Roy Brownell, Syracuse; Fred- 
rick W. Swan, Elmira; J. S. Kernan, 
Utica; Robert S. Paviour, Rochester; 
William H. Hecox, Binghamton; H. D. 
Goodale, Watertown; W. H. Mande- 
ville, Olean; Walter S. Mead, Troy. 





OFFERED TO HOME CAPITAL, 
American Public Solicited to Invest in 
Shares of Law Fidelity & Gen- 
eral of London. 





J. G. Feist & Company of Harris- 
burg, Pa., are seeking subscriptions to 
the stock of the Law Fidelity & General 
Fire Insurance Company, Limited of 
London. 

We quote from the prospectus: 

“The Law Fidelity and General (Fire) 
Insurance Company, Limited, which has 
an exceedingly valuable British charter, 
enabling it to transact all lines of in- 

irance (except life insurance) in any 
ond all parts of the world, has been 
establis hed for a few years and has 
carried on a limited re-insurance busi- 
ness in Great Britain and New York 
city. The control of the Company is 
in the hands of the General Accident 
Fire & Life Assurance Corporation of 
Perth, Scotland and General Accident 
Building, Philadelphia, Pa., the execu- 
tive officers and directors of the Law 
Fidelity Corporation being connected 
with the General Accident Corporation. 

“It is proposed to enter the Law 
Fidelity Corporation for direct fire busi- 
ness in the United States, and eventu- 
ally, Canada. So soon as the necessary 
stock subscriptions have been received 
in America amounting to $300,000 net, 
the Company will deposit $200,000 witt 
the State of Pennsylvania, and proceed 
to transact fire business with the well 
known fire insurance firm of John A. 
Kelly & Co., of 55 John street, New 
York (also of Kelly & Fuller), as 
United States managers; continuing, 
however, to sell its stock until 400,000 
shares are sold at $10 each, as it desires 
to deposit $500,000 (including the de- 


posit with Pennsylvania) with the | 
various State Insurance Departments of 

the United States, so as to enable the 

Company to transact fire business in 

New York State and any or all of the 

States of the Union.” 

The authorized capital of the corpora- 
tion is $5,197,920, of which $360,175 has 
been subscribed. 400,000 common shares* 
of $10 each are offered for subscription 
in this country. 





“AS USUAL.” 
The Semi-Annual Figures of the Home | 
Tell of Real Progress Despite 
Trying Conditions. 








In spite of the heavy losses that have 
occurred throughout the country dur- 
ing the past six months, carrying dis- 
tress to company managers and such 
local agents as hold contingent commis- 
sion contracts, the fine old Home of 
New York comes forward with its semi- 
annual figures, repeating the to it fa- 
miliar story of substaniial gains jn all 
important particulars. 

The present chief items are: Capital, 
$3,000,000; premium reserve, $11,940,- 
807; reserve for losses, $1,248,095; re- 
serve for reinsurance and other claims, 
276,214; reserve for taxes, $200,000; 
reserve for miscellaneous accounts, 
$100,000; reserve as conflagration sur- 
plus, $1,500,000; net surplus, $13,129,- 
443. Policyholders surplus, $17,629,443. 

Compared with the January 1 returns, 
the above figures show gains of $1,200,- 
000 in assets, $800,000 in net surplus 
and $300,000 in premium reserve. 

The loss ratio to premiums written 
was 53.2 per cent., with an expense ratio 
of 35.2 per cent. 

Age but adds to the strength and 
prestige of the Home, so long popular 
with insurers and agents, 





Head Office Figures of North British 
& Mercantile. 





The directors of the North British 
& Mercantile Insurance Company have 
made a report on the business of 1910 
throughout the world, from which it ap- 
pears that in the fire department of the 
business the premiums received were | 
£2,208,666, as against £2,192,665 in| 
1909. The losses were 49.9 per cent. of | 
the premiums, or, in cash, £1,101,912. | 
Expenses of management and commis- 
sions were £776,845, or 35.1 per cent. 
The sum of £323,509 was transferred 
to the profit and loss account, being the 
surplus on the fire business for the year. 
The funds in hand on this account were 
€2,433,467. An interesting summary 
was given of the results of the fire busi- 
ness for the past five years, and also 
for the five years 1901-05. In this 
earlier period the premiums received 
totaled £9,188,767 and the losses were 
£5,277,663, or 57.43 per cent. of the pre- 
miums. In the years 1906-10 the pre- 
miums were £10,729,219 and the losses 
£6,161,093, or 57.42 per cent. If the 
losses for each period are of the same 
average, it must be remembered that 
in the latter quinguennium the excep- 
tional demands of San Francisco were 
experienced.—‘Weekly Underwriter.” 


Demolish Fire-Traps in Ohio. 





As the result of the law enacted at 
the last session of the Ohio General 
Assembly, whereby the scope of the 
fire marshal’s activities was increased 
and that official was given power to 
compel the destruction of fire-traps, 
hundreds of ramshackle buildings 
throughout Ohio will be demolished. It 
is estimated that about 50 old build- 
ings will be razed in Columbus and as 
many in Toledo, and that in Cleveland 
and Cincinnati the number will be 
about 300 each. The law provides for 
hearings in case owners of buildings 
dissent from the orders of the fire 
marshal, but if the order stands after 
inspection and hearing, it is final. If 
the owner then refuses to raze the 
building the State will act, and the 
owner’s only remedy is by injunction. 


The law went into effect July 1. | 











PERCY B. DUTTON 


FIRE UNDERWRITER 


ROCHESTER} sict- ntanazer 


HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER _ of OHIO 
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“STRONG AS THE STRONGEST” 


The Northern Assurance Co, 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. 8S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CiTy 














CALIF 


CAPITAL 
All Liabiliti 
Total Asset 
SURPLUS 





CONFLAGRATION PROOF 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 


This Company has a record unequaled in the 
history of the Insurance business 


FRANH C. STURTEVANT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 


ORNIA INSURANCE CO. 


es, including Reserve - 
. - - - 
to Policy Holders - 


$400,000 
963,113 
1,125,418 
962,305 


MANAGER EASTERN DEPARTMENT 








NATIONAL FIRE 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 


ASSETS 
Bonds and Stocks.............$7,491,467.60 
Loans on Bond and Mortgage. 1,470,175.00 
Real Estate unincumbered.... 657,740.69 
Cash on hand and in banks.... 393,990.34 
Cash in hands of Agents....... 778,919.71 
$10,792,293.34 


SURPLUS TO POLICYH 


INSURANCE CO. 


LIABILITIES 
CI FI pcinecenaasenccee $1,000,000.00 
Reserve for Re-Insurance.... .. 6,075,294.78 


Reserve for Outstanding Losses 646,089.21 


Reserve for Taxes, etc.. a3 125,000.00 
Special Reserve for r Contingent 

Liabilities. . é sees. 300,000.00 
PN SR ood iciiecspwaceee 2,645,909.35 


$10,792,293.34 
OLDERS $3,645,909.35 








LOGUE BROTHERS & CO. 


249 FOURTH AVE. 
GENERAL 


REPRESEN 


GEORGIA HOME INSURANCE CO, 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 


, PITTSBURG, PA. 
AGENTS 


TING THE 











R, P. CHEW, Pres. 





INSU URANC Ey 


FOR AGENCIES IN NEW YORK, N 







ot 
ee 


Oo” 


Y* EST VIRGINIA 
Surplus to Policyholders $438,860.21 


EW JERSEY. and PENNSYLVANIA, 





Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 








THE OLDEST FIRE yt ey COMPANY CHARTERED BY THE 


ATE OF N 


NEWARK FIRE | 


NEWARK, N. J. 


LIABILITIES--EXCEPT CAPITAL 
SURPLUS TO POLICYHOLDERS..... 


Respousible Agents wanted 
Company is not 


EDGAR J. HAYNES, ur., Pres. 


EW JERSEY 


NSURANCE CO. 


Della hias nea 2 $1,083,679.19 
379,793.79 
$703,885.40 


in Cities and Towns where 
now represented 


CHAS. M. HENRY, Secy. 
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NeW YORK’S FIRE CHIEF TEST 


COMPETITIVE. 





PLACE MADE 


Ten Deputy Fire Chiefs Enter Novel | 
Examination—Questions on 
Imaginary Fires. 








Fire underwriters are watching with 
the developments in the selec- 


interest 

tion of a head for New York’s Fire 
Department to succeed former Chief ' 
Croker who resigned some time ago. 


In accordance with the decision of 
Mayor Gaynor not to exercise his ap- 
pointive power but to throw the place 
to competitive examination, ten 
deputy fire chiefs, who qualified in 
other respects before being admitted to 
the test, were contestants in an ex- 
1ation on Monday and Tuesday of 
this week, the result of which will de- 
ho will be the chief of the de- 


open 


cide W 


partment. 
This innovation, apart from its gen- 
eral and politica) interests, is of great 


importance to the insurance fraternity, 


pecause it removes from political in- 
fluence a position that has been the 
source of much trouble for the fire 


insurance companies. Not all fire chiefs 
have had the ability and determination 
of Chief Croker and it has been the 
usual experience in cities that heads 
of fire departments who owe their posi- 
tion and tenure of office to political 
influence, are pretty sure to pay back 
the obligation in some form in their 
capacity of fire chief. The competitive 
examination is consequently greeted by 


the fire insurance interests with favor 
as likely at least to place a man at 
the head of the department who will 
be free to. use his best judgment in 


matters affecting its welfare. 
The examination was conducted by 
the Municipal Civil Service Commission 


of which James Creelman is president. 
The questions were of course especially 
prepared for the occasion as the com- 
missi had no precedents to follow 
and they were few in number. At the 
first examination on Monday, the ten 
deputies were called upon to answer 
four questions selected from a large 


list and bearing upon the handling of 
one or more fires under specified con- 


ditions. The questions consisted prin- 
cipally of diagrams of sections of New 
York, with all the hydrants, mains, 


high pressure system, etc., indicated 
with arrows showing the direction and 
velocity of the wind and the amount 
of pressure at different points. Fires 
involving different degrees of hazard 
were then presumed to have broken 
out under the specified conditions, and 
the questions were in effect, “What 
would you do?” 

There are varying opinions as to 
whether this form of competitive ex- 
amination will produce the best man 
for the place. That it is a move in 
the right direction, is admitted by 
everyone and it is further pointed out 
that all of the men are of a high grade 
and the department would not be likely 
to suffer under any one of them. The 
counts in the examination are so ar- 
ranged that the actual answers to 
questions constitute only a part of the 
test. All passed physical examinations 
save one who failed to qualify in this 
respect. Seniority counted also as did 
bravery. The second day’s test dealt 
with the administration of the depart- 
ment, its rules, the law, ordinances etc. 
The results will be announced in about 
two w eeks. 





Gathered in by the Atlas Assurance. 

Through the purchase of its stock the | 
Atlas Assurance Company, Ltd., of Lon- | 
don, England, has taken over the Essex | 
& Suffolk Equitable Insurance Society, | 
Ltd., of Colchester. The latter corpora- | 
tion was formed in 1802 and until 1906 | 





UNDERWRITING MANAGER WANTED 








A “‘MILLION DOLLAR ’’ WESTERN COMPANY 
READY FOR BUSINESS SEPT. Ist 
One Hundred Live Agents already under contract 
An attractive connection for the right man. 
entire charge of the underwriting department, and have some home office experience 
No handicap for such a man—Compensation, salary and contingent. 
Address ** UNDERWRITING MANAGER” 
Care of The Eastern Underwriter, 105 William St., New York 


Must be thoroughly qualified to take 




















restricted its business to fire insurance. 
During the past five years it has beeu 
transacting Casualty lines as well. Last 
year the Company gained control of the 
Pilot Insurance Company of London. 
The Essex & Suffolk, which has always 
borne a high reputation, wrote surplus 
line business through the office of Fred 
S. James & Company, of New York city. 





DRAW THE LINE. 





North Dakota Men Distinguish Between 
Underwriters’ Agencies With Separ- 
ate Organizations and Others. 





Through the adoption of the sub- 
joined resolution the State Association 
of Local Agents of North Carolina de- 
fined its position with respect to the 
troublesome underwriters agency propo- 
sition. 

Resolved, That legitimate, bona fide, 
unincorporated organizations composed 
of one or more companies maintaining 
a specific general field and office force 
of the company or companies compris- 
ing such organization, may be regarded 
as a separate company. 

Or, when such organization is formed 
to perpetuate the organization or busi- 
ness of a merged or absorbed company 
and when such orgamzation is not 
formed for the purpose of multiplying 
agencies. It being the sense of tnis 
association that we are opposed to 
multiple agencies and in favor of single 
agencies only. 

Resolved, That it is the sense of this 
association that the business upon the 
books of a fire insurance company be- 
longs to the agent who solicited it, and 
in case agencies are changed the busi- 
ness shall belong to and be owned by 
the agent losing the company, and re- 
newals shall not be solicited by com- 
pany making the change. 





San Antonio’s Fire Loss $326,280. 





In the fiscal year ended May 30, 1911, 
San Antonio, Tex., suffered a fire loss 
of $326,280.47, or nearly three times that 
recorded for the preceding twelve 
months. The expense of the fire de- 
partment’s maintenance during 1910-11 
was $109,826, which included the build- 
ing of new fire stations and other spe- 
cial expenditures. 





Want Insurance Companies Help. 





At the next annual convention of the 
National Firemen’s Association, to be 
held at St. Louis, Hon. H. L. Beade, 
of Bismark, N. Dakota, will present a 
paper entitled: Should not the insur- 
ance companies use their influence and 
power to get for the firemen the two 
per cent. tax that is levied against 
them in different States?” 





Nebraska is the latest State to which 
entry has been secured by the General 
Fire, of Paris, France. 


mMmIWULE DEPARTMENT ASS’N. 





Members Meet at Atlantic City and 
Pass Upon Numerous Matiers of 
Importance. 





This year members of the Underwrit- 
ers Association of the Middie Depart- 
ment will hold their July meeting at the 
Hotel Dennis, Atlantic City, N. J., on 
the 19th inst. Usually the gathering 
takes place at the Chalfonte, but this 
year the date fixed upon conflicted with 
that of several other meetings which 
had already arranged for accommoda- 
tion. A number of importait matters 
are slated for attention at the gathering 
Virginia State Reaching Out Cautiously. 





The Virginia State, of Richmond, is 
preparing to re-enter J'exas for business 
and has appointed I. Reinhardt & Son, 
of Dallas, to be general agents for the 
Lone Star State. The Company will do 
a very limited business, planting agen- 
cies in only the large cities whose past 
fire record is favorable and whose pres- 
ent conditions promise a Continuance 
of underwriting profit. 





Maryland Agents in Session. 





Members of the Maryland Association 
of Loca] Fire Insurance Agents gathered 
at the Blue Mountain House, a famous 
resort just out of Baltimore, for their 
first annual convention yesterday. A 
second session will be held this morn- 
ing (Thursday), at which, it is expected, 
delegates will be in attendance from 
the Baltimore Board, and the question 
of the latter body’s joining the Associa- 
tion will be considered. 





North German Makes Deposit. 





The North German Insurance Compa- 
ny has made a deposit of $2,000,000 
with the New York Insurance Depart- 
ment, preparatory to entering this 
country. This strong German institu 
tion will be ready to write business as 
soon as the insurance department com- 
pletes the usual examination. 





Wisconsin Has Resident Agency Law. 





Company managers should observe 
that Wisconsin has now a resident agen- 
cy law, the Governor having signed th: 
measure passed at the latest session of 
the State Legislature. 

In succession to H. E. Minty, resign- 
ed, Earl W. Thomas has been appointed 


Missouri State agent of the Queen. He 
will make headquarters at St. Louis. 


Mr. Thomas was formerly special agent 
for the Company in Oklahoma. 





The City of New York Insurance Com- 


pany has appointed E. A. Grover, of 
Jacksonville, its general agent for 
Florida. 





| 
| 














JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
8. LAURENCE BODINE, Vice-President 


SAM'L W. SCOTT, Secretary 





ar 


‘The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries, 
A. N, Williams, E. 8. Allen, 
E, J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital..... $1,000,000.00 


Assets......... . 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 

HAS A 

Cash Capital - - 

Cash Assets - 
Cash Surplus to Policy 

Holders - 

Th il streng 
the conservatism of its tr nagement, and the mat 
f THE HANOVER is an absolute as 
the sex ty fite j icy 


$1,000,000.00 
4,820,678.00 


2,288,079.00 


th an surance mpany is it 


R. EMORY WARFIELD President 
JOSEPH McCORD Vice-Pres. & Sec'y 
WILLIAM MORRISON Asst. Sec'y 


JAMES W.HOWII - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








Inrer-Stare Fire: 


INSURANGE, 
COMPANY, 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A NATIONAL 
SCOPE 





J. F. STOCKDELL 
Asst. Manager 


W.L. REYNOLDS 
Vice-Pres. and Mgr. 
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OFFICIALLY WARNED. 





Property Owners of West Virginia Told 
to Beware of Unlicensed Insurance 
Concerns. 





If the citizens of West Virginia suffer 
through the acceptance of the policies 
of unlicensed insurance concerns, it 
will be their own fault, very largely, 
the Insurance Department of the State 
having repeatedly warned against the 
practice. 7 

A late bulletin from the Department 
upon this general subject reads: 

This department, through its Bulle- 
tin, published monthly, has pointed out 
from time to time some of the evils 
that may result to the insuring public 
by placing their insurance in compa- 
nies not licensed to do business in this 
State. The department desires to see 
the public secure its insurance at as 
low a rate as justice and circumstances 
will permit. It is entitled to it, but we 
want the people to buy insurance that 
insures, and in case trouble arises in 
the adjustment of the policy after a 
loss, we want to be in position to ac- 
cept service of any notice or process 
incident to any state of the company, 
to bring such suit. This is what will 
follow if you sbould be compelled to 
sue a company for a loss sustained in 
this State, if such company is not au- 
thorized to do business here. 

On the other hand, if you place your 
insurance in companies licensed to do 
business in this State, if difficulties 
come up in the settlement of the loss, 
the insurance commissioner as attor- 
ney of record will accept service of pro- 
cess, and will stand between the policy- 
holder and the company as far as pos- 
sible to see that justice is done to both. 
The commissioner is attorney in fact 
for all foreign corporations, authorized 
to do business in West Virginia, and if 
differences arise in the adjustment of 
any loss you may serve notice on the 
commissioner and he will accept ser- 
vice and thereby save you time and ex- 
pense by bringing suit in your own 
home county instead of the home of 
the company you are suing. 

You are also given the advantage 
and benefit of writing this department 
for. any information relative to the fi- 
nancial standing of a company, about 
which you have any doubt, provided 
such company is authorized to write in- 
surance herein. This department can 
furnish you such data on the standing 
of any such company to the extent that 
you may know almost to a certainty 
what you are paying for when you in- 


sure your property. Un the contrary 
Wwuel yuu piace insurance W1LD COmpa- 
mats UOL auloorized to GO Dusimess In 
West Virgilia, 1l 1S sale LO say Lual 
you Know littie if anytoing, avout their 
responsibility, and if you shoud mee. 
with a loss, What assurance nave you 
that you can recover as much as one 
aoular On your policy? 
An Evidence of Weakness. 

‘lhe fact that insurance companies 
slip into this State and write insurauce 
contrary to our laws, is in itseif strong 
evidence of their weakness. ‘hey do 
not want to comply with our statute 
and file a report of their business witb 
the insurance department of the State, 
because that report is made public, ana 
in that case their financial weakness 
would be made known and they could 
not secure business. If concerns of 
this kind will steal in here either by 
means of agents, by mail, or otherwise, 
and write insurance, and deprive the 
State of its just tax, do you think they 
would hesitate to take your money and 
give you nothing in return in case of 
loss? They would not hesitate a mo- 
ment if it paid them to do it. We have 
in mind at this time a company that 
has been writing insurance in this 
State without complying with our laws. 
This concern is known as Insurer’s Mutu- 
al Fire of Philadelphia, president, A. H. 
Linderman, secretary, W. G. Brinton. 
This company was incorporated Dec. 
21, 1909, and began business in Janu- 
ary, 1910. Its statement as of Dec. 31, 
1910, is as follows: Admitted cash as- 
sets: Cash in banks and office, $151.- 
67; agents’ balances, $3,356.91; total ad- 
mitted assets, $3,508.58. Liabilities: 
Losses adjusted, not due, $780.55; net 
cash surplus, $2,728.03; total, $3,508.58. 
Cash income, 1910—Net cash premi- 
ums received, $1,920.94; total cash in- 
come, $1,920.94; disbursements, 1910— 
Net losses paid, $595; underwriting ex- 
penses, $1,074.97; total disbursements, 
$1,669.97. Miscellaneous—Net losses 
incurred, $1,375.55; net risks in force 
December 31, 1910, $322,161; net cash 
premiums in force, $5,452.47. 

After examining this report would 
any business man pay out his money 
for insurance that has no more behind 
it than this concern? 

It costs but little to mak» promises 
on paper, but it takes something more 
to pay losses. We believe that many 
of the unlicensed concerns doing busi 
ness here have no more behind them 
than the one above mentioned. We re- 
peat what we advised in our last issue 
of the Bulletin—read and understand 
thoroughly the insurance contract be- 
fore buying, then be sure that you are 
buying insurance that insures. This 
office will be glad to give you informa 
tion for the asking when a doubt arises 
Thousands have been benefited by con 
sulting this department. We will also 
be glad to serve you. 


FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 



































DIVIDENDS | Bia | nana 
COMPANIES CAPITAL | Approx. When | price eaies 
Annl. Div. | Payable per ct. | 
City of New York .....--.-.seeseecceescresees $500,000 10 2 160 200 
Common wealth. .......6.-.-ceescceeeseeeeees 500,000 | 10 J J 326 | 
Continental ir caudal ats cues acebde-n sve bea ail 2,000,000 50 Tad 1025 | 1:50 
pire City pi oseinnsontsseseseeusock aia 10,000 | te FE 190 |... 
Fidelity. Re roca ght cnareoeeocotas 2,500,000 | 10 Jad 310 | 325 
German Alliance.....-......+.0.eeseeceeeeee 000 | 15 JaJ 300 320 
German-American.......-..-.--..ee-eeeeee 2,000,000 | 30 J&J 500 525 
Germania ($50) Fire .....--.-.-.ssseeeeeeeee) 1 000 | 20 Jad 300 310 
Glens Falls ($1 10).. 000 | 30 Jad 1525 me 
Globe & Ru 40 475 500 
Hanover ( |; 16 225 ail 
Home Fire 35 J J 700 715 
Nassau ($50) | 10 S&J 165 | 175 
Niagara ($ 20 Jad 290 305 
North River ($25) 10 A&O 150 165 
pesilie ($ 14 J&JI 185 aie 
ter Cooper ($20) aban oethagsey Gucasan een 150.000 | Tad 90 | 105 
Pl Dera cwnedeéaaenuedaucssorean 400,000 10 Jad 150 °a5 
United States ( DB).c0c ccccccacccccccccccess| ZOO.O00 bf 90 100 
Westchester ($10) ....------------eee es eeeeee 300,000 40 F&A 490 510 
Williamsburg ee ony seseeee ste eeececccces 250,000 J&d 370 
I xd Lande nesndeenbbesamwntenbes 15 Q 650 660 
Connecti out Coney... 2 J&JI 250 aes 
Equitable 7 A 300 en 
ee sec cen hakaaeaates 12 J&JI 210 225 
ED i casvenccévccsovcessteracecoeses 10 Jad 150 aes? 
es cnichndbudseredeseseeess - 12 M&N 275 
Manhattan Life 26 O&F 400 425 
Metropolitan ($25) 7 M&N 155 175 
Prudential ) 10 450 
Fa bey anor . 20 800 
nited States Life waa * 000 | 7 | 228 90 | 105 
V-No iedemmation Q-Quarterly A-Annually 








President of Michigan Commercial Dead. 





Overcome by the extreme heat, Judge | 
Frank A. Hooker, president of the| 
Michigan Commercial Fire of Lansing, | 
and a leading jurist of the Penninsular 
State, dropped dead in the New York | 
Central Railway station at Auburn, | 
N. Y., on Monday. He had been presi- ' 
dent of the insurance company ever 
since its formation in 1905. 





Changes Rule on Autos. 





The Boston Board of Fire Under- 
writers adopted a new rule this week 
in regard to automobiles in private 
garages, to make the requirements uni- 
form with those recently adopted by 
the New England Insurance Exchange. 





Rio Grande Fire. 





The Rio Grande Fire of San Antonio, 
Tex., which began business a month 
ago has asked for papers with a view 
to entering California and opening 
agencies throughout that State. 





Select Atlantic City as Meeting Place. 





The mid-summer meeting of the Exe- 
cutive Committee of the South Eastern 
Underwriters Association will be held 
at Atlantic City on Wednesday next. 





Having found trace of the owners 
of several shares of the Humboldt In- 
surance Company, of Newark, N. J., 
which went into liquidation in 1878. | 
Elwood C. Harris, receiver of the con- | 
cern will now be able to wind up its| 
affairs. 


BRITISH AMERICA 
ASSURANCE CO. | 


INCORPORATED 1833 
Head Office: Toronto, Canada| 
UNITED STATES BRANCH 


January 1, 1911 








$1,596,003.08 
688.891.03 


Assets.. siucusepaee 
urplus in Uz yy i. Gicdgiaibs aces canna 
HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager | 





WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $174,910.00 
NET SURPLUS - $127,921.00 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 


TENN., KY., PENNA. and WASH. 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co's 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 
D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








The Gamewell Fire Alarm || 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


178 Devonshire Street, 
26 Monadnock Building, 
1309 Traction Building, 


Boston, Mass. 
Chicago, Iil. 
Cincinnati, O. 





326 Central Buildin e, Wash. 
aD N. Y. 


Utica Fire. Alarm Telegrap ht 
Co., Ltd. | 





The Northern Electric & Mfg. 
optreal, Can. 


General Fire Appliances Co., “Ltd 
ohannesburg, "South Africa 
Colonial Trading Co., anon : 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 





HERBERT BUXTON, Pres. and Mer. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire poe 





_ Atlantic City ont Vicinity 


Have. desirable opening for 
another strong company. 

















Established 1864 


KE. S. 


66 BROADWAY ‘ 





BAILEY 


—DEALER 


Fire Insurance Stocks ‘‘A Specialty” 


Telephone 2817 Rector 


NEW YORK 
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CASUALTY AND 


SURETY HAPPENINGS 








ACCUMULATION FEATURE. 





By Payment of Small Fee Maximum 
Policy Additions May be 
Anticipated. . 

A departure in personal accident 
insurance—the latest up to this hour 
of writing is the issuance by the Pacific 
Mutual Life of Los Angeles, Cal., of 
“The Accumulation Anticipation Cer- 
tificate,” the operation of which is 
described by the Company’s manage- 
ment thus: 

“This certificate when attached to 
policy, immediately adds to the policy 
the maximum increase provided under 
the “Ten Per Cent. Annual Increase” 
clause; or adds to any amount of accu- 
mulations below the maximum which 
have not been earned in this Company. 

“By the payment of one additional 
premium of $5, the 50 per cent. accu- 
mulations which would have otherwise 
been earned on the payment of the 
sixth annual premium will be antici- 
pated and added to policy at date of 
issue. 

“Policies now in force in this Com- 
pany and which have earned 10 per 
cent., 20 per cent., 30 per cent., or 40 
per cent. accumulations can be immedi- 
ately increased to the maximum 50 per 
cent. at the following rates: 

“Policies having earned 10 per cent., 
$3.50 payable once. 

“Policies having earned 20 per cent., 
$2 payable once. 


WORKING WELL. 





New Jersey’s Latest Measure for Safety 
of Factory Employes Generally 
Commended. 

That the new law of New Jersey pro- 
viding for stringent regulations for the 
protection of factory employes is work- 
ing well, and is producing ‘good result, 
says the “Paterson Guardian,” is shown 
by the records of the department of 





labor, which has issued a total of 500 
orders for fire escapes on all sorts of 
buildings in this State. That the new 


law meets with the approval of local 
owners of old buildings and architects 
and owners of new buildings is shown 
by the fact that local architects and 
others all over the State are co-operat- 
ing with the department to have build- 
ings conform strictly to the law. 

One of the first things to be done by 
the department after the passage of the 
new law was to notify- all architects 
that in the future plans for all factories 
over two stories high must be approved 
by the department. This order has met 


with the approval of the architects. 
The board has also prepared a standard 
fire escape. 


As nearly as practicable entrances to 
fire escapes must be by doors level with 
the floor. These doors and frames are 
required to be metal-covered and the 
frames of all windows opening upon the 
escapes or directly under them must be 
of metal and the windows of wire glass. 
When over a public highway or private 
driveway the lower balcony of all es- 
capes must be connected with the 
ground by approved cantilever stairs 
equipped with a hand rail. 

Another provision of the new law is 
that well holes on the platform type of 
the old style fire escapes must be prop- 
erly guarded, and the department is 
given authority to order that fire-proof- 
ing or fire-resisting material be used on 
the stairways and elevator shafts on old 
buildings. 

One of the important features of the 
old law, from the viewpoint of the de- 
partment, is that requiring the installa 
tion of fire alarm systems. To carry 
out these provisions the department has 
had specifications for an_ electrical 
alarm prepared by a meehanical engi- 
neer, 

For the benefit of manufacturers the 
department has made arrangements for 
the installation of a fire alarm system 


“Policies having earned 30 per cent., 
$1 payable once. 

“Policies having earned 40 per cent., 
$.50 payable once. 

“Accumulations earned in another 
company will be assumed at a charge 
of $2 for each $1,000 accumulations 
transferred, payable first year only. 
Policy will then continue to accumu- 
late by payment of renewal premiums 
until remainder of the maximum amount 
is earned. 

“When accumulations are transferred 
from another company to this and the 
Insured desired to anticipate the 50 per 
cent. when the transfer is made, the 
rate of $5 is effective. 

“These certificates are issued only at 
date of policy or upon renewal, and 
are sold only to Select, Preferred and 
Extra Preferred risks, paying an an- 
nual premium, and in connection with 
A 11 Disability and A 12 Accident poli- 
cies. 

“(The foregoing figures are based on 
a $5,000 policy. Larger or smaller 
amounts at proportionate rates.)” 





EQUITABLE SURETY IN NEW YORK 





J. L. D. Kearney and E. B. McConnell 
Appointed Managers for St. 
Louis Company. 


The Equitable Surety Company of St. 
Louis, has completed arrangements for 
doing business in New York State. The 


in the department offices at the State 
house, where the practical workings of 
the alarm systems will be shown. 

The department requires the placing 
of alarm boxes and large gongs on each 
floor. These must be co installed that 
if a box is rung on a certain floor that 
flood will be indicated by the number 
of taps of the bell. 

In the larger factories particularly the 
department has met with success and 
steady co-operation in its efforts to en- 
force the provisions of the law requir- 
ing that fire drills be given. 

Although not required in the law, 
fifteen manufacturing establishments 
in the State have recently installed 
sprinkler systems on recommendations 
made by the department. 

Fire Gong System. 

After a consultation with a dozen ex- 
perts, Commissioner Lewis T. Bryant, 
of the department of labor, has com- 
pleted the arrangement of specifications 
for an inter-changeable system of fire 
alarm bells to be used in case of fire 
and for fire drills in all the factories of 
the State more than two stories high. 

The specifications are calculaied to 
provide adequate protection to the fac- 
tory and to permit of the installation 
of the system at an economical cost to 
the manufacturer. 

The specifications require the placing 
of single-stroke fire alarm gongs of suf- 
ficient size and number to be distinctly 
heard above the noise of the machinery 
in each room. These gongs may be 
sounded from boxes of the fire alarm 
type, which are to be located at con 
venient points throughout the building. 

In case a box is pulled on a given 
floor, the fire alarm gongs will indicate 
by the number of strokes the floor on 
which the box is pulled, and, after a 
reasonable pause, will repeat the alarm 
at least three times. A simultaneously 
vibrating bell on the annunciator will 
commence and continue to ring until 
the annunciator is reset. 

New Jersey is the first State to at 
tempt an installation of this character. 
The advantages of this system are two- 
fold, according to Commissioner Bryant, 
in that it permits of a quick notification 
of fire throughout the entire factory, of 
the existence and location of the fire for 
the benefit of the factory fire-fighting 
brigade, and also promptly empties the 
building, which is required under the 








LECITIMATE SURPLUS LINES 
e Extra facilities for Local Agents 
The Yorkshire Insurance Company, Ltd. 
OF YORK, ENGLAND 
FRANK & DuBOIS, U. S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 
of legal process. 
Funds held on deposit in New York banks for protection of American policy-holders. 











THE SCRANTON: FIRE INSURANCE COMPANY 


SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 





Agency Connection Solicited Where Not Represented 








Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 

for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Accident and Health Insurance. 
Assets over $18,000,0L0. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 


and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 











SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doling so 








T. A. DUFFEY 


INSURANCE 
84 WILLIAM STREET NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 














laws of the State in all the buildings 
over two stories in height. 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANGE GO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivanie. 
WESTERN RESERVE iNSURANCE OO., of Ohle 


100 WILLIAM STREET - - - - New York 
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Company, which has an excellent busi- 
ness in the Middle and Western States, 
where it operates, will be represented 
here by James L. D. Kearney, now vice- 
president of the American Bonding 
Co. of Baltimore, and E. B. McConnell, 
as resident managers. 

The Equitable Surety is making an 
excellent start in the Empire State, for 
both of these gentlemen are equipped 
to produce a fine business for it. Mr. 
Kearney has been associated with the 
American Bonding a long time, having 
represented the Company at San Fran- 
cisco and New York city, where he 
had the title of resident vice-president. 
In addition to being an authority on 
surety matters, Mr. Kearney is a mem- 
ber of the Maryland bar. Mr. McCon- 
nell is a contracting engineer, and will 
devote special attention to that branch 
of the bonding business. 

The Equitable Surety has a capital 
of $1,000,000, and a paid-in surplus of 
$250,000. 





SMALL VS. LARGE COMPANIES. 





That a liability insurance writing 
company should be gauged by the char- 
ter of its management and the service 
it renders its clients, and not by the 
size of its capital and net surplus, is 
the contention of a writer in New 
Amsterdam “Talks.”” We quote: 
“Under present conditions when all 
companies are charging what are deem- 
ed to be adequate rates for liability 
insurance, it is often argued by agents 
of the large companies that a company 
with a large capital and surplus, and 
doing a large 
to be preferred to the smaller company 


with less volume of business, and total 





amount of business, is 





resources not equal to its competitor; 
particularly when there is no advantage 
to be gained from a lower rate in the 
smaller company. 

“With a little thought given to such 
an argument a conclusion is reached 
which is entirely opposed to such 


Since the busine and resources of 
the largest company are greater thar 
those of any other, if the reasoning in 
the argument referred to is correct, to 
be assured of the greates only 


and that the largest as 


to business and resources, sh¢ 


me company, 


ild be 








considered by anyone desirins 

irance. The result would be 
would be but one company in exist , 
all of the others by this pr g 


been relegate 1 to ‘innocuous desuetude. 
“In practice, however, the smaller 
company by reason of the very fact 
that its business is not so large as its 
competitor, must devote a greater de- 
gree of care to the handling of its busi- 
ness and to the treatment of its policy- 
holders; must constantly recognize sur- 
rounding or associated interests; must 
i a consistent liberality in its 
all wi view to maintai 
asing its volume of busi 
h it must be admitted is a 
matter of far greater importance to the 
small company than to the large. 
r should look at the 
and practice of com- 
ing the one in which 


surance. If he is satis- 





he places his ir 
fied that 
of handli 






given company is capable 

is busi ; for him in a 
( if its claim and legal 
department is managed in a careful and 

rit, and the company is pos- 
sessed of sufficient funds to pay any 
ioss under his policy, then at equal 
rate such a company is just as good 
as any other, notwithstanding the fact 
that some or all of the others have 
more capital and surplus. 

No conservative business man will 
desire to foster monopoly, and the 
placing all insurance only in the 
largest company, so far as amount of 
business and resources is concerned, 
would be doing just this thing. The 
younger companies in the business are 
entitled to just as much confidence as 
the older ones if only they can show a 
record of fair dealing and conservatism. 

“Do not let the ‘twisting’ agent be- 





satis 


iperal sj 





-landlord or landlady was in no sense 


| 
fog your judgment. Many of the large | 
companies are just as good as many | 
of the small ones. They were all small | 
once.” 





ADDED CAPITAL. 
Western Casualty & Guaranty Com- 
pany of Texas to Raise Addi- 
tional Funds. 





The Western Casualty & Guaranty 
of Dallas, Texas, is selling stock to in- 
crease its present capital of $200,000 
several times in order that it may 
qualify to do a multiple casualty busi 
ness in Illinois, where the recent enact- 
ments, make a capital of $100,000 for 
each variety of casualty business con- 
ducted, imperative. 

The Western Casualty & Guaranty 
made application in Illinois about a 
month ago, but its papers were not is 
sued on account of this requirement. In 
the home State this company is writing 
seven separate lines of casualty risks 
and is entered at present in ten or 
twelve States. 

It is expected that the requisite capi- 
tal will be raised by fall to allow the 
Company to qualify in Illinois and 
other States where there are similar 
requirements of capital. 





Landlord’s Liability. 





The jury in the $5,000 damages action 
brought in Supreme Court of New York 
by Minnie A. Ayres against Amelia Eck- 
hardt, both of Rochester, for injuries 
received from the collapse of the porch 
steps attached to a house owned by the 
defendant, was unable to reach a ver- 
dict and was dismissed by the court on 
Thursday last. 

The case hinged on the relation of 
the landlord and the tenant, and in 
charging the jury the court was very 
explicit in explaining that, while the 


under obligation to make repairs to 
property, in case such repairs were 
made and made negligently and the 
tenant suffered injuries thereby through 
no negligence of her own, the landlord 
could be held liable. 

The complaint stated that the plain- 
tiff had asked that repairs be made to 
the porch steps and that they were 
made in a eareless manner: and that 
the bottom steps collapsed under her 
weight, throwing her to the ground and 
breaking her leg. besides causing other 
injuries. 


Accommodations for Detroit Convention 
Delegates. 





Charles lL. Thompson, manager of the 
Hotel Clifton, Niagara Falls, Canada, 
has forwarded to all companies belong- 
ing to the Detroit Conference a neat 
little booklet, together with a circular 
letter, giving complete information con- 
cerning the hotel and how to get there. 
The hotel is preparing to entertain two 
hundred fiftv guests during the annual 
meeting of the Detroit Conference. 


Boise, Idaho, to Improve Its Fire Dep’t. 

Within the next few months $40,000 
will be spent for imnroving the fire de- 
nartment at Boise, Idaho. A new alarm 
service with 50 boxes will be install- 
ed: an aerial truck and 3,000 feet of 
hose purchased, and three new stations 
will be built 


Conspicuous among the many artisti- 
cally decorated canoes that “featured” 
the carnival held on the Rahway river 
at Cranford, N. J., last Saturday night, 
was that propelled by W. C. Mulvey, 
resident manager at New York for the 
Marvland Casualty Company. In con- 
ception and execution the decoration 
was admirable, and Mr. Mulvey was 
lustily applauded for his effort. Another 
evidence that a capable casualtv under- 
writer will “make good” in anything he 
undertakes. 
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FIREMEN’S INSURANCE CO, 


NEWARK, N. J 
Statement January 1, 1911 


_ Capital Stock ...................... 51,000,000.00 
Reinsurance Reserve,...........-+..- 2,037,952.60 
All other Liabilities..... ........... 241,490.26 


NET SURPLUS..................-.. 841,900.41 
TOTAL ASSETS. ..............-..--$6,121,382.25 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 








Home 
Office Building 








| HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 





NEW YORK 


GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 











GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices - - - - - Provipence, R. I 


FIRE ASSOCIATION DE 
PHILADELPHIA 
Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,781,315.14 
E. C. IRWIN, President T. H, CONDERMAN, Vice-President ¢ 
M. G, GARRIGUES, See. and Treas. : 
R. N. KELLY, Jr., Asst. Sec. and Treas. 1817 














THE NORTH RIVER | CRUM & FORSTER | 
INSURANCE CO. GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 





OF NEW YORK a Fite pera: 
95-97-99 William Street, | a « City Empire City Fire Ins. Co., Inc. 1850... $1,124 
Nassau Fire Ins. Co., Inc, 1852,........, R40,040 
Peter Cooper Fire Ins, Co., Inc. 1853, _ , f | 
United States Fire Ins. Co., Ine. 1824 7 342 
INCORPORATED 1822 + teeny maa mt ood ~~~ Haga 


(Where not locally represe nted) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. Co. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 





TOTAL ASSETS DEC. 31, 1910 
$2,283,176.32 

















Surplus Lines London Lloyds 
(ivaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 
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NOTHING IMPOSSIBLE 


WHAT FAITH CAN ACCOMPLISH. 








Agent in Position to Bring About Great 
Things if He Works Confidently 
and Persistently. 





John T. Stone, president of the Mary- 
land Casualty Company of Baltimore, 
has an abiding faith in his fellow man, 
and is constant in his preachment of 
the “he can who will” doctrine. 

Mr. Stone’s reasons for his belief are 
thus set forth in the latest number of 
“The Budget.” 

“All things are possible to him that 
pelieveth” is a mighty, a vast, and a 
simple truth. Its vastness—‘‘all things,” 
and its mightiness—“are possible,” 
seem to postulate complex and arduous 
processes, SO that we are dazed into 
incredulity by the simplicity of the 
premise—“to him that believeth.” Is 
it true? If it is, then faith is the 
highest wisdom, for wisdom is the 
utilization of means to accomplish re- 
sults and there can be no higher wis- 
dom than that which subdues and ac- 
complishes “all things.” The spiritual, 
the moral, the intellectual, the material, 
every phase of life’s myriad interests 
and problems is embraced in the sweep 
of this tremendous statement. It is a 
fascinating quest upon whicn one ad- 
ventures in the endeavor to appraise 
the revelations, discoveries, inventions, 
and conquests which compose human- 
ity’s present estate and to trace the re- 
lation which faith has borne to each of 
them. 

We would find, if these columns 
could permit the treatment of those 
phases of the subject, that in the whole 
range of man’s development every at- 
tempt to know or to do anything has 


had its birth in the soul of a man who 
dared to believe in somebody; some- 
times in himself, sometimes in his 
fellows, and sometimes in God, but 
always faith, “the assurance of things 
hoped for, the conviction of things not 
yet seen.” Every explorer who has 
opened the unknown areas of the earth, 
every inventor who has lessened labor, 
diminished distance, enhanced efficiency, 
or improved processes of any sort, 
every scientist who has penetrated and 
possessed the secrets and learned the 
laws of nature, every seer who has 
sensed and every prophet who has 
proclaimed the mysteries of the deep 
things of the spiritual world, has been 
impelled and sustained in his search 
by unshakable faith. Mightiest power 
in the so-called hard and cold world 
of finance and business is faith. Not 
vain credulity surely, but simple trust 
in men’s truth and honor. Occasionally 
betrayed, but so seldom that the great 
driving wheel of faith turns steadily on 
unchecked, keeping this twentieth cent- 
ury’s bewildering complex machinery 
of trade productively and smoothly at 
work. And while “all things’ are not 
yet accomplished, what has been is so 
vast, and so certainly faith’s product; 
that the q. e. d. may be justly and 
safely appended to the theorum. 


Essential to Achievement. 


The facts which contribute to this 
demonstration make the converse of the 
theorum equally clear—“nothing is pos- 
sible to him that believeth not.” Even 
without those facts, without very much 
research, just from every day observa- 
tion, hardly anyone will question the 
assertion that faith is essential to 
achievement. This is, first, a man must 
have faith in himself if he would suc- 
ceed. Some of us stop there, with- 
holding assent to the necessity or wis- 
dom of placing faith in other people. 
Others subscribe to the latter theory 
but deny it in practice. Let it be ad- 


mitted that occasionally one who trusts 
others is betrayed and disappointed, 
and that it will continue to be so until 
the consummation of “that far-off 
Divine event toward which the whole 
creation moves.” Shall this admitted 
occasional possibility determine us 
against trusting as a matter of daily 
practice those with whom we co-oper- 
ate or compete? 

This is a very practical question for 
our agents at this moment. The spirit 
of association is dominant now among 
casualty and surety companies... In 
almost every branch of our business 
bureaus or boards have been formed or 
are forming for the purpose of improve- 
ing conditions, reforming practices, and 
ending or ameliorating the unwhole- 
some and destructive methods of com- 
petition which have so long prevailed. 
These associations originate with the 
Home Ottices,, and must have the sin- 
cere approval and earnest support of 
the officers of the companies or they 
will amount to nothing. Such approval 
and support is impossible without faith 
in the desirability and practicability of 
the plans and purposes of the associa- 
tions, and still less possible without 
faith on the part of each officer in the 
sincerity of purpose and in the exact- 
ness of performance on the part of the 
officers of other companies in the as- 
sociations. 

There is just such mutual confidence 
existing among the companies and their 
officers. All these bureaus and boards 
are built upon that foundation and 
there is every evidence of its substan- 
tiality. But the carrying out of the 
reforms and improvements which are 
thus planned depends very largely upon 
the men who represent the various 
companies in the agency field. Unless 
they accept and observe these regula- 
tions in good faith, they will be main- 
tained only with great difficulty. 

Such acceptance and observance by 
our agents calls for definite and un- 


qualified faith on their part in the 
agents of the other companies. You 
must trust every agent with whom you 


compete. You must believe in the in- 
tegrity of each of them as implicitly 
as you believe in your own. You must 
remember that every one is liable to 
make honest mistakes, and must with- 
hold condemnation for derelictions, even 
when apparently intentional, until the 
accused shall have had an opportunity 
to explain. You must never infringe 
because some one else has done so, or 
you think he has, even though an as- 
sured or a broker or another agent says 
he has. You must forget the indict- 
ments framed against your competitors 
in the past and must remember that 
the preservation of fair and even com- 
petition is worth much more to you 
than the preservation of ancient or 
recent grudges. 


Treat Competitors Fairly. 


You must give every competitor credit 
for being as decent and as sensible as 
you are yourself, (unless you are will- 
ing to write yourself down a Pharisee) 
and, therefore, as desirous as you are 
to maintain the improved status of 
competition. You must determine to 
be the very last agent to violate the 
treaty of peace entered into by your 
principals, notwithstanding provoca- 
tion. Because, unless you do so de- 
termine, you are in deadly danger of 
being the first man to do that thing 
being debauched by unbelief in your 
fellow agents into forestalling their 
anticipated delinquencies by “getting 
there first” yourself. 

If every agent were to obsé 
injunctions,the era of good feeling and 
of fair competition would never end 
Your business it to believe that every 
agent will do just that, and to be 
ashamed to run the risk of being the 
knave or the fool upon whom may rest 
any portion of the guilt of terminating 
the newly established condition of san- 
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HOME OFFICE : 


Highest Brokerage Paid. 
Mercantile Burglary 
Residence Burglary 
Safe Burglary 
Piate Glass 
Liability 


UNION CASUALTY 


UNION CASUALTY BUILDING, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa, 
(ieneral and Special Agents Wanted in Pennsylvania and Ohio 


Most Liberal and up-to-date Policies written 


INSURANCE 


INSURANCE 
COMPANY 


Elevator Insurance 
Teams Liabilities 
Automobile Liabilities 
Accident 

Health 








Oldest and Strongest Texas Company 


BUMPER CROPS 


Are assured this year 


TEXANS NEED INSURANCE 


And have the money to pay for it 


Southwestern Life Insurance Company 


IN TEXAS 


DALLAS, TEXAS 








WHAT YOU DESIRE 
No ‘‘ifs”’ 


**ands 


NEW ORDINARY 


GET NEXT! 


” or ‘‘ buts”’ 


GREAT EASTERN ULTRAS 

ACCIDENT 

INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 


IS COMING TO YOU 
the 


AND HEALTH 











SHORT FORM POLICIES 


UNUSUAL FEATURES 
IN LIFE, ACCIDENT AND HEALTH INSURANCE 


NEW METHODS OF COMPENSATION 


EASY TO READ AND UNDERSTAND 
LOWEST NON-PARTICIPATING RATES 


CLEAR-—TERSE 








The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Cen’! Mgr. 





Organized in 1880 


North Dakota, South 
Michigan and Pennsylvania. 


The Minnesota Mutual Life Insurance Company 


This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 
Dakota, 
Write. 


E. W. RANDALL, President 


ST. PAUL, MINN. 


Missouri, Illinois, 


Nebraska, 


Do it now. 











ACCIDENT - - - - LIABILITY 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY .INSURANCE 


Prudential Ciscalt/ Company 


HOME OFFICE, INDIANAPOLIS 


CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 1911 
$749,832.25 


- - - - BOILER 
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ity and safety in the various fields of 
casualty insurance competition. 

(Now, just banish that cynical sneer, 
or that pitying smile, for my childish 
confidence in human nature. Just for- 
get how much smarter you are than 
I am and listen. The executives of the 
companies have done literally what I 
am telling you to do, and their faith 
in one another has been fully justified. 
If the agents fear to follow they write 
themselves down as men of meaner 
mold. They are not so and they must 
not thus discount themselves. This 
one thing only is requisite—faith in 
your fellow men. “All things are pos- 
sible to him that believeth’—even the 
maintenance of good practices and fair 
competition among insurance men, 
This Company expects every man in 
her organization to preach and to prac- 
tice that creed. ‘Like begets like,” and 
if you sow the seed of faith in, and 
fairness to, your competitors, you will 
reap a harvest of faith in, and fairness 
to yourself. “The world is a mirror, 
reflecting what you hold up before it.” 
Give your little local world mirror of 
insurance competition nothing to reflect 
back to you but wholesome trust in 
the honesty and square dealing of your 
competitors. This isn’t the foolish 
weakness of sentimentality, believe me! 
It is the most potential sanity in the 
whole world of human action for “all 
things are possible to him that Be- 
lieveth.” Why? Because he who be- 
lieves dares to do expecting results; 
while he who doubts fears to do expect- 
ing failure. Believe, dare, do, expect, re- 
ceive, is the formula of success.—J. T. S. 





Within the past few 
Advertising weeks the daily papers 
Claim of New York and other 
Settlements. Eastern cities have dis- 
played the advertise- 
ments of several prominent casualty 
companies, calling attention to the pay- 
ment of large personal accident claims. 
In every case the assured was a man 
of considerable prominence, and the 
general public was interested in learn- 
ing particulars as to his estate. The 
advertisements were fittingly worded, 
and in no way could cause offense. 
While publicity of the nature described 
benefits peculiarly the companies set- 
ting the claims, it also is of value to 
the business of insurance generally, in 
that it .emphasizes the prompt and 
honorable manner in which the acci- 
dent offices meet their obligations, be 
they ever so large. The solicitor, who 
fails to make use of such advertising, 
neglects an opportunity for business 
getting, which if properly emphasized 
would yield generous returns. 


Buys Monthly Premium Business. 





The Great Eastern Casualty Compa- 
ny, of New York, has purchased the 
monthly premium business in Tennessee 
of the United Casualty & Surety Com- 
pany of Memphis, the deal being ar 
ranged by George P. Dickson, manage! 
of the Great “Eastern Casualty for 
Georgia, Florida and Tennessee. 


Charles Hughes Improving. 





Charles Hughes, manager of th 
Workmen’s Compensation Service and 
Information Bureau, who was seriously 
injured by being thrown from his horse 
recently, is reported as improving, al 
though his condition is very serious 
It is believed he sustained a fracture 
of the skull. 





Insurance upon the elevator in the 
Washington Monument and the boilers 
supplying its motive power, is carried 
by Uncle Sam with the United States 
Casualty Company. 

The Doerfler & Huntley Company of 
Des Moines will represent the Sovereign 
Fire of Toronto, Can., in Iowa, to which 
State the Company has newly been ad- 
mitted. 


The German, of Wheeling, W. Va., 
has appointed Robert S. Hoffman its 
agent at Boston. 





“SANE” FOURTH. 


| 





Twenty-Four Persons Killed and Over! 
Eight Hundred Injured Celebrat- 
ing Independence Day. 





That a “Sane Fourth” does not nec- 
essarily mean a “Safe Fourth” was evi- 
denced by the number of casualties re- 
ported as a result of the most recent 
celebration of “Independence Day.” 

In spite of warnings by press and 
pulpit against indulging in a barbaric 
celebration of the signing o the 
Declaration of Independence, and the 
care exercised by the police of many 
localities in enforcing preventive meas- 
ures, the record of casualties is yet dis- 
tressingly long, although a great im- 
provement upon that of previous years. 

Only twenty-four persons were killed 
and 881 injured, compared with 131 dead 
and 2,729 injured in 1910 and 366 dead 
and 3,983 injured in 1903, In nearly 
every town and city where the use of 
explosives by citizens privately was for- 
bidden there were no accidents report- 
ed. In other cities where there was per- 
mitted a discharge of fireworks and fire- 
arms under certain limitations, there 
was a decided falling off in the number 
of dead and injured. 





Branch Office at Philadelphia. 

Under the management of John R. 
Elley, the Aetna Life and the Aetna Ac- 
cident & Liability companies, of Hart- 
ford, have opened a branch office in the 
Drexel Building, Philadelphia, 

Mr. Elley, who is a trained and most 
successful casualty underwriter, will 
have as assistant manager of the branch 
John H. Barilett, also a man of proven 
worth. 





According to the Supreme Court of 
Pennsylvania, the killing of Captain J. 
Clayton Erb, of Philadelphia, by his 
sister-in-law on October 6, 1908, was ac- 
cidental. 

Erb was actuary of the Pennsylvania 
Insurance Department at the time of 
his death, and the question as to the 
liability of an insurance company for a 
$5,000 accident policy revolved upon the 
court’s decision as to whether the 
deceased’s death was deliberate or pure- 
ly accidental. 








Embezzlement of premium funds is 
now a criminal offense in Illinois under | 
the amended code of that State. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


EACH WEEK 
SUBSCRIPTION $3 PER ANNUM 














AT THE SIGN OF THE CLOCK 


CONTINENTAL 
CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
Continental Building 
1208 Michigan Ave. 

CHICAGO 





You'll find the most 
Liberal Policies 
Liberal Agents’ Contracts 
Livest Selling Literature 


Write Now Right Now 

















Net Surplus and Capital - - $509,061.57 
Income 1910 - - - - 1,151,826.28 
WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 
Best Policies. . Largest Commissions or Profit Sharing Contract 
A. E, FORREST, Vice-Pres. and Secy., 
CHICAGO 

















H. E. ROWLANDS & CO. 


2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 





EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 








NEW POLICIES, RATES AND AGENCY CONTRACTS 


WILL BE PUT ON AT A VERY EARLY DATE BY 


THE STATE MUTUAL LIFE INSURANCE COMPANY 


Policies are more liberal, Rates are lower and Agency Contracts are more 
attractive and on a better basis than any heretofore offered by the Company 


Contracts offered to good men as long as available territory lasts. Apply now, 
C. R. PORTER, President - - - ROME, CEORCIA 














BUILD ON SAFE GROUND 


Our New Agency Contract—framed in conference with 
our agents—will enable you to build with assurance 
for the future. We have openings for a few good men 


now. Correspondence confidential. 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


L. G. FOUSE, President 











CASH APITAL HES 


Allforms of Accident Sickness Industri 
Liability Insurance 


STANDARD 


Accident Insurance Co 


Detroit, Michigan. 


Lem W 
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NEW YORK CITY 


C. A. TIMEWELL, Resident Manager 
92 WILLIAM STRE 








SURETY BONDS 
Take a look at our 
New York Office 


56 Maiden Lane 


THE BANKERS SURETY CO. 
CLEVELAND 
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acta Liability Laws ioe Wide le Diversity 





(From the New York Commercial.) 





The liability companies report that 
the claims and suits filed so far this 
year in various par‘s of the country are 
jin some cases dowble the number of 1910. 
It is predicted that several companies 
with a small margin of surplus bevween 
their reserves and impairment will find 
it ncessary before Dec. 31 either to raise 
more money or to reinsure large por- 
tions of their lines. 

he amended liability laws which 
have been enacted in several of the 
states, irrespective of the workmen’s 
compensation laws, have had a most de- 
pressing effect upon prospective profits 
for some time to come, despite the fac* 
that there has been a general advance 
in rates. 

“I believe that the company which is 
organized now and enters the field for 
liability and workmen’s compensation 
business nas a grea* advantage over the 
established company,” said an under- 
writing authority yesterday. “It will 
be several years before the statistical 
experience of the business is of any 
yalue. In the meantime, the older com- 
panies are piling up tiabilities in “he 
shape of losses for which they have not 
received adequate premiums. 

“So far this year our company’s lia- 
bility business has cost in losses and 
expenses 120 per cent. of the premiums 
received, and similar conditions prevail 
in al 1 other companies. The situation is 
furt her * complicated by «he workmen’s 
compensation laws. 

“As a rule, the small employer pays 
no attention to the matter until the law 
is enacted and he is brought face +o face 
with an advance at least twice and often 
five times his former rate of premium. 
In many cases the insurance rate is pro- 


hibitive and in some cases the com- 
panies will not write *he risk at any 
price. By the time the new company 
gets into working condition, a good part 
of such troubles will be over. The laws 
will have crystallized themselves into a 
measurable degree of uniformity and it 
will be possible +o reach some conclu- 
sion as to what the business will ulti- 


mately cost.” 


Wide Difference in Laws. 


Illustrating the diversity of laws 
which are going into effect, a summary 
of provisions has ‘been prepared by a 


legal authority. The workmen’s com- 
pensation laws have been enacted by 
the following states: California, Kan- 
sas, Nevada, New Hampshire, New Jer- 
sey, Washington and Wisconsin. 

The Ohio law establishes a board of 


five members which is to administer an 
insurance fund. This fund is to be 
made up of premiums collected from 


employers of five or more persons, who 
are to collect 10 per cent. of the prem- 
ium from the wages of the employed. 
The board will pay compensation to in- 
jured workmen. 

In case the employer does not join the 
State fund he cannot plead the common 
law defenses of contributory negligence, 
assumption of risk and act df fellow ser- 
vant. In case an injured employe re- 
fuses to accept compensation if his em- 
ployer pays premiums to the Stale, he 
will be confronted in the court with the 
Statutory defenses. 

Compensation is based upon two- 
thirds of average weekly wages for six 
years to a maximum of $3,400 and a 
minimum of $1,500 in case of death and 
of two-thirds of the weekly wage for 
such period of disability up to six years 
as the board may determine. 

The Kansas law provides for an elec- 
tive compensation system. The em- 
ployer must file a statement with the 
secretary of State that he is willing to 
abide by the act. If he is not willing, 
he cannot avail himself of the common 
law defenses in case of suit. The in- 


jured workman cannot receive compen- 
sation unless he is disabled more than 
two weeks, 


The principal contractor is 


and not over $3,000. 


responsible to the workmen of sub-con- | 
tractors, and the former has the right of | 
indemnity against the la*ter. 

The compensation features are re-| 
stricted to railways, factories, mines or | 
quarries, electric building or engineer-| 
ing work, foundries, gas plants and all | 
employments requiring the use of dan- 
gerous explosives or inflammable ma-| 
terials. 

The compensation provides for -hree 
times the average earnings the preced- 
ing year in case of death or not less) 
than $1,200 nor more than $3,600. 

Nevada Law Drastic. 

Under the Nevada law, compensation 
is provided in a number of hazardous 
occupations and assumption of risk and 
act of fellow servant are cut ou* of the 
common law in case of suit. The work- 
man has the right to pursue any other 
remedy at law to recover damages and 


it is thought that «he compensation law | 


will become a dead letter. 

In case of death the minimum is $2,000 
and the maximum, $3,000. In case of 
disability, 60 per cent. of the average 
weekly earnings are required to a maxi- 
mum of $3,000. In dismemberment cases 
the indemnity is limited to $6,000. 


In California the law resembles that) 


of Kansas in that it provides for an elec- 


tive system. The employer reports to a! 


state accident board instead of to «he 
state controller. 
ance he is deprived of the common law} 
defenses. 

The indemnity provides for 65 per 
cent. of the weekly earnings in case of 
disability and 100 per cent. where nurse 
is necessary. The first week’s disability 
does not count, and a limit of 15 years 
is placed on the payment period. Pay- 
ment in case of death is limited to 
$5,000 with a minimum of $1,000. 

The New Jersey law has been more 
or less elaborately described. It prac- 
tically includes all classes of employ- 
ment, excep* casual, provides for a mini- 
mum of $1,500 and a maximum of $3,000 
in case of death; for 50 per cent. of the 
wages, no more than $10 nor less than 
$5 for 300 weeks, in case of disability, 
and for total disability, the same in- 
stalments for 400 weeks. The scheme 


is elective, but *he employer is deprived | 


of the common law defenses if he does 
not “elect.” 
New Hampshire Measure Fair. 

The New Hampshire measure is con- 
sidered both reasonable and fair. It is 
limited to workmen injured in the fol- 
lowing employments: Railroads, hoist- 
ing apparatus or power machinery 
where five or more persons are employ- 
ed, electrical work, work near explosives 
and steam boilers, quarrying, mining 
and foundry. The employer mus* file 
his willingness to operate under the act 
with the commissioner of labor, must 
prove his financial ability to comply or 
must fill a bond. The injured work- 
Man may sue at common law or under 
any other statute in effect Jan. 1, 1911. 

In case of death compensation is bas- 
ed upon 150 times the weekly earnings 
The total or partial 
disability is based, after the second 
week, On not more than $10 a week for 
300 weeks. 


| 
| 


In case of non-accept- | 


| 


| 
The Wisconsin law, provides for an 


“elective system.” It eliminates «he 
common law defenses and creates a 
state industrial accident board which 
will award the compensation. The com- 
pensation provides for medical and sur- | 
gical treatment, +o be paid for by the | 
employer. In case of disability total or 
partial, the injured man is to receive 
65 per cent. of his weekly earnings dur- 
ing the period and in case a nurse is 
necessary, 100 per cent. 

In case of death the indemnity is four 
+imes the average annual earnings. The 
compensation is to be based upon annual 
minimum of $375 and a maximum of 

750. 
All of these acts will undoubtedly be 





tested in the courts sooner or later. 


TIPS TO AGENTS AND BROKERS 


Nearly a quarter of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 








Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 
AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


EDWIN WARFIELD 
President 


HOME OFFICE: 
Baltimore 








Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 








FIDELITY anp SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 














Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 
Casualty Company 
of America 


HOME OFFICE NEW YORK 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PERSS WAL AS ACCIDENT PO L I Cl ES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Lia. 
OF LONDON, ENGLAND 


Head Office F. J. Walters 
Cc H I Cc AG O Resident Manager 


a 55 John Street 
FF. W. LAWSON New York 
Gen’l Manager 
pana Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs. ——_—_—— 
-New England 














Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 








E®ablished 1869. 
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Agents, Attention! 


You are sure to be a wioner if you sell the best all-around 
insurance contracts for the policy holder issued by any company. 

For particulars and up-to-date propositions in Pennsylvania, 
Indiana and Illinois, address the Western Life Indemnity Com- 
pany, Masonic Temple, Chicago, Illinois. 

Over $100,000.00 deposited with the State of Illinois. 
surplus assets $154,522.23. 


General Geo. M. Moulton, President 


Net 


J, L. Mitchell, General Agency Manager 


| 


LIBERAL RENEWALS DIRECT CONTRACTS 





Security Life Insurance Company of America 


W. O. JOHNSON, President 


Over $1,000,000 of surplus. Non-participating. 
Economic low rates — high values. Splendid 
policy provisions. Big opportunities for men with 
the work habit. Write 


S. W. GOSS, Assistant to President 
“THE ROOKERY,” CHICAGO 














A GIANT » ™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 








The ** EMPIRE” 
STANDS FOR 
Aggressiveness 
Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WESTERN STATES LIFE INSURANCE COMPANY 


HOME OFFICE, SAN FRANCISCO 
WARREN R. PORTER, President 


Capital and Surplus Fully Paid in-Cash - $1,355,516.99 


Policies up to the minute, over 3,000 «‘BOOSTER”’ Stockholders. 
Desirable territory open in Coast States for ««LIVE WIRES.”’ 
Address: H. J, SAUNDERS, 2nd Vice-President and Manager of Agencies 

SAN FRANCISCO, CALIFORNIA 


First-Class Ceneral Agency Propositions are now Open in Texas, Utah, 
Oregon, and Southern idaho for the Right People. 








Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





BI ai ain ecnasiinis son eieeeabeeans atasbeaded $808,557 OO 
Rn teete een ee Maree me $383,875 00 
Noi ictink si askstsnhedsonnteteaeabamaboiess $300,000 00 
aa ee oe $81,563 OO 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 

















AN AGENCY CONTRACT 
—WITH— 


The Title Guaranty & Surety Co, 


SCRANTON, PENNA. 


is a valuable asset to any insurance office 
CAPITAL STOCK = - $1,000,000 


L. A. WATRES, President JOS. A. SINN Vice-President 
AGENTS WANTED IN UNCOVERED TERRITORY 








E are in position to consider applications 
of department managers for all lines of 


casualty business. 





READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——FoOan-—— 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 9U0c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 








105 William St., New York City 
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